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Six Reasons to Join Us
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This year, LBMA/LPPM Precious Metals Conference is coming to you 
virtually – delivered through the Accelevents platform. 

Here are six reasons why you should join us:

1. Speakers
Our impressive line-up of speakers includes keynote 
speakers Barry Eichengreen (Professor of Economics 
at University of California, Berkeley) and Mark Bristow 
(President & CEO, Barrick Gold Corporation).

3. Network
Speed networking sessions, along with our break-
out rooms and networking lounges, will enable you 
to reconnect with industry contacts, and build and 
strengthen new market relationships.

5. Flexibility
The virtual conference programme will feature shorter, 
more dynamic sessions spaced out over two half days, 
to allow you to take part around busy work demands.  
In addition, recordings will be available on demand –  
so there's no need to wait to access the content.

2. Programme
The in-depth programme features market discussions, 
panel sessions, and Q&A slots covering the latest 
perspectives on global macro economy, investment, 
PGMs, producer challenges, sustainability, and 
responsible sourcing. 

4. Debate
Panel discussions will be followed by moderated break-
out rooms with the speakers, giving you the chance to 
discuss your views and engage in debate with speakers 
and industry leaders. 

6. Benefits
Member tickets to our Conference – the premier event 
in the precious metals calendar – are complimentary, as 
part of our goal to connect with our Members and the 
market. The Non-Member group rate for five delegates 
represents a significant saving, so book your place today. 

REGISTER HERE

https://www.accelevents.com/e/virtualpreciousmetalsconference2021#about


As Adrian Ash ably describes 
(on page 4), it is 50 years 
since President Nixon broke  
the US dollar’s convertibility 
to gold, precipitating the 

end of the Bretton Woods international 
monetary system. 
It seems appropriate therefore to borrow one of Nixon’s memorable 
quotes:

“We are not spending the Federal Government’s money, we are spending 
the taxpayer’s money, and it must be spent in a way which guarantees 
his money’s worth and yields the fullest possible benefit to the people 
being helped.”

Since the global financial crisis and the advent of quantitative easing, 
governments have been spending not just taxpayer’s money, but 
money created directly to solve the global liquidity problem and to 
subsequently stimulate aggregate demand.

It is difficult, however, to cure the economic disease when the 
diagnosis is unclear.  Investors today grapple with more questions 
about the worth of money, and who ultimately benefits from 
government spending, than at any time since Nixon left office.

Are inflationary pressures transitory or becoming entrenched?  Are 
monetary, fiscal and direct stimuli preventing wealth gaps from 
widening or exacerbating them? Is today’s monetary system still fit for 
purpose? Should we be more concerned about the societal effects 
of Covid-19 or the societal effects of the apparently unlimited debt 
creation by governments?

In this highly uncertain environment, a little historical perspective can 
go a long way. So we are delighted to have secured participation in this 
year’s virtual Annual Precious Metals Conference from some of the 
most knowledgeable market participants and thinkers. Indeed, one of 
the advantages of a ‘virtual’ conference format is that it has facilitated 
the participation of such a high-quality group speakers and panellists.

The opening session on Monday 20 September will bring together 
Avinash Persaud (Professor Emeritus, Gresham College), Joachim 
Nagel (Deputy Head, Banking, Bank for International Settlements)  
and Philipp Hildebrand (Vice Chairman, Blackrock) for a high-powered 
discussion about the global economic outlook. Helping to keep the 
conversation grounded will be well-known CNN 
business correspondent Richard Quest.

That will provide a great foundation for the second 
session, which will focus on the relevance of 
precious metals as investment assets in today’s 
economic landscape. Providing that much-
needed historical perspective and insight will be 
one of the foremost economists with a specific 
interest in gold, Barry Eichengreen (Professor 
of Economics, University of California, Berkley). 
Marrying his thoughts with those of one of the 
best-known precious metals investors, Dwight 
Anderson (Founder and Portfolio Manager, Ospraie 
Management LLC), will create a fertile brew of ideas, 
with John Reade (World Gold Council) helping to stir 
the pot. 

Of course, the attraction of precious metals for investors is often that 
they are physical assets, and those have to be mined, recycled and 
refined. The upstream fundamental supply side of the business will 
feature heavily on Tuesday 21 September.

The day will begin with 
a discussion of the 
outlook for the global 
platinum group metals 
sector. Both sides 
of the supply coin 
will be ably covered 
by Oliver Krestin 
(Managing Director, 
Hensel Recycling) and 
Emma Townshend 
(Executive, Corporate 
Affairs, Impala 
Platinum). Key trends 
in automotive demand 
will be addressed by 
Andy Walker (Technical 
Marketing Director, 
Johnson Matthey Plc), 
an executive who has 
been at the forefront 
of the autocatalyst 
industry for many 
years. They will be ably 
marshalled by Rupen 
Raithatha (Johnson 
Matthey’s Market 
Research Director).

The challenges facing 
the global mining 
industry are many, 
and the pandemic has intensified many of these. But such challenges 
create an entrepreneurial, problem-solving mindset in the industry, 
which is also often in the vanguard of anticipating and responding to 
ESG and sustainability issues. 

To discuss these, we are delighted to have a tremendously experienced 
group of executives, including Mark Bristow (President and CEO, Barrick 
Gold), who will open the session with a keynote address. He will then 
be joined by Natascha Viljoen (CEO, Anglo American Platinum), Martin 
Horgan (CEO, Centamin Plc) and LBMA’s Chairman, Paul Fisher, with 
Roger Baxter (CEO, Minerals Council South Africa) tasked with drawing 
out some common themes. 

That will be followed by a complementary session to explore responsible 
sourcing, sustainability and ESG in more detail, with contributions from, 
amongst others, the OECD, with Nitesh Shah, Director of Research 

at global ETF group WisdomTree, adding an 
institutional investor’s perspective. 

Nothing can replicate face-to-face conversations, 
but with an exceptional line-up of speakers, 
panellists and guest chairs, and opportunities to 
participate in Q&A breakout sessions and speed 
networking, we hope that this year’s Conference 
will provide delegates with a valuable opportunity 
to interact with their peers from the global precious 
metals market. Our guest speakers cannot provide 
all the answers, but at the very least, they will 
help us to think more clearly about what the key 
questions are and, on behalf of LBMA, I would like 
to thank them all in advance for their input.

EDITORIAL

WE ARE DELIGHTED 
TO HAVE SECURED 
PARTICIPATION IN 

THIS YEAR’S VIRTUAL 
ANNUAL PRECIOUS 

METALS CONFERENCE 
FROM SOME OF THE 

MOST KNOWLEDGEABLE 
MARKET PARTICIPANTS 

AND THINKERS

BY THOMAS KENDALL, CHAIR OF LBMA’S PUBLIC AFFAIRS COMMITTEE  
AND HEAD OF PRECIOUS METALS SALES, ICBC STANDARD BANK PLC 
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Honest Ben Cartwright, hero of the hit 
TV Western Bonanza, couldn’t stop 
gold-backed money being gunned down 
five decades ago. But the primetime 
cowboy and his three God-fearing sons 
on the Ponderosa ranch very nearly 
won it a reprieve at 9pm Eastern time 
on 15 August 1971. 
Like this year’s 50th anniversary, it was a Sunday, and so an episode of 
Bonanza was due to air on US network NBC. This gave Richard Nixon 
cold feet. 

Spying risk everywhere from inside his private lodge at Camp David – 
the rural retreat where he and his own posse had been hiding out since 
the Friday – the President feared 
voters might never forgive him for 
delaying their favourite Wild West 
drama with the economic speech 
he and his advisors had spent all 
weekend writing in secret.

That week’s episode of Bonanza 
was just a repeat however, 
and after topping the ratings a 
decade before, the programme’s 
popularity had already waned.

So Nixon rode back to the White House by helicopter and made his 
18-minute speech two hours before the financial markets opened in 
Tokyo. It proved momentous viewing.

‘The Challenge of Peace’ – so titled “because of the progress we 
have made toward ending [the Vietnam] war” – was written with “the 
attitude of scriptwriters preparing a TV special”, according to the 
President’s Chief Economic Advisor, Herbert Stein. It needed to be.

Nixons speech 
announced  
three policy  

shocks each  
was strongly 
opposed by a  

key figure  
in his team

50 Years On,  
Who Killed Gold Money?
BY ADRIAN ASH, DIRECTOR OF RESEARCH, BULLIONVAULT

CHART ONE: "MY FELLOW AMERICANS..."

Source: BullionVault via US Census Bureau, St.Louis Fed, LBMA, NMA
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CHART TWO: THE RUN ON US GOLD

Source: BullionVault via T.Green, WGC, GFMS, Metals Focus, IMF, USGS
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President Richard Nixon delivering  
his 18-minute economic speech,  
August 15 1971. 
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THE PRESIDENT’S 
SUNDAY NIGHT 

SPECIAL 
PITTED HONEST 

UPSTANDING 
AMERICANS 
AGAINST A 

SHADOWY GANG  
OF BADDIES

As the Vietnam War had dragged on that 
summer, Nixon’s own ratings had taken a 
dive, dropping below 50% approval for the 
first time since he’d taken office 18 months 
earlier. More urgently, the cost of living and 
the jobless rate were now both rising. This 
defied the economic orthodoxy (aka the 
Philips Curve) that there was a trade-off 
between inflation and unemployment. 

To snap America out of this stagflation –  
a word he didn’t use, but which was first 
coined in the mid-1960s to describe Britain’s 
ailing economy and was set to take hold 
worldwide in the 1970s – Nixon’s speech 
announced three policy shocks. Each was 
strongly opposed by a key figure in his team.

Against the advice of Management & Budget 
Director George Shultz, the President 
asked America to accept a 90-day freeze 
on domestic prices and wages. Opposed by 
Treasury Under-Secretary Paul Volcker, he 
imposed a 10% tariff on foreign imports. 
And despite pleading from Arthur Burns – 
appointed Chairman of the Federal Reserve 
by Nixon in 1969 with the strict instructions 
“No recession. You see to it.” – he also 
suspended the convertibility 
of the dollar into gold by 
foreign governments.

“What a tragedy for 
mankind,” wrote Burns in 
his diary that night. But 
Nixon already mistrusted 
his central bank chief after 
the downturn of 1970. And 
besides, said John Connally 
– former Governor of Texas, 
now Nixon’s Treasury 
Secretary, and “the only man 
who can sit and strut at the same  
time” according to a contemporary – 
“Foreigners are out to screw us. It’s  
our job to screw them first.” 

WHO GAINS FROM THESE CRISES?
Nixon himself didn’t accuse “foreigners” of 
forcing his hand, at least not directly. But as 
Connally’s comment shows, the concerns 
of America’s allies hardly figured. (“I don’t 
give a shit about the lira,” 
Nixon spat at his advisers on 
another occasion.) Instead, 
the President’s Sunday 
night special pitted honest, 
upstanding Americans against 
a shadowy gang of baddies.

“In the past seven years,” 
he said, “there has been an 
average of one international 
monetary crisis every year. 
Now, who gains from these 
crises? Not the workingman; 
not the investor; not the real 
producers of wealth. The 
gainers are the international 
money speculators. Because 
they thrive on crises, they help 
to create them.”

Speculators had, in truth, only helped bring 
the money crisis to a head, not created it. 

Indeed, the global monetary 
system, built upon America’s 
gold-backed dollar in the 
ashes of WW2, was already 
working too well to keep 
working by 1959, according to 
the “dilemma” presented to 
Congress that year by Belgian 
economist Robert Triffin.

With the dollar fixed to gold,  
and all other currencies fixed  
to the dollar, the US currency 

stood in for bullion as the lynchpin of global 
settlements. So the world wanted ever 
more dollars to fuel trade and growth, Triffin 
explained. 

Yet, foreigners would only keep trusting 
and using dollars if Washington imposed 
low-inflation policies at home, limiting the 
currency’s supply and risking “a disastrous 
reversal in the post-war trend toward freer 
and expanding world trade”.

Something had to give. Betting 
that it would be the dollar-gold 
rate, many of Nixon’s bad guys 
were in fact fellow Americans,  
not foreigners.

Yes, some larger US speculators 
were encouraged by consultants 
with “strange accents” (to 
quote an employee of billionaire 
Texan silverbugs, the Hunt 
brothers). But despite private 
gold ownership being banned 
since 1933, a rule extended in 
vain to overseas holdings by 
John F. Kennedy after he beat 
Nixon in the 1960 election, 
many more ordinary savers had 

by the summer 1971 begun buying foreign 
currencies and precious metals on the 
advice of home-grown tipsters.

Harry Schultz for instance. No relation to 
Nixon’s cabinet official, he had been mailing 
out his eponymous newsletter since moving 
to Europe in the early 1960s, publishing a 
Handbook for Using & Understanding Swiss 
Banks in 1970. Closer to home, Wall Street 
analyst James Dines got fired – and so now 
published his newsletter himself – after 
forecasting in 1961 that gold would break its 
official $35 peg and reach $400 an ounce. 
Advertising man Harry Browne also began 
urging Americans to shelter their savings 
outside the dollar, hitting the best-seller lists 
in 1970 with the blunt and prophetic How 
You Can Profit from the Coming Devaluation.

Courtesy of BullionVault

PRIVATE 
GOLD 

OWNERSHIP 
HAD BEEN 
BANNED  

SINCE 1933
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FINANCIAL COLLAPSE AHEAD
Private speculation in gold wasn’t new. Nor were the 
realities behind it.

The US had in 1960 recorded 
its first trade deficit of the 
century, sending more dollars 
abroad to pay for goods and 
services than it earned from 
exports. 1960 also saw 
foreign holdings of US dollars 
(government and private 
combined) rise above the value of US government gold 
reserves, priced since the Great Depression at $35 per 
ounce. That October, amid worsening US tensions with 
the USSR over Cuba and Eastern Europe, gold prices 
in London – reopened six years earlier after closing for 
WW2 (see article by Michele Blagg and Fergal O’Connor, 
Alchemist 95) – touched $40 per ounce.

Blame fell on Switzerland. “Gold bars and coins can be 
acquired as easily as groceries in a supermarket,” gasped 
a US Congressional report. During those “hectic days” 
of October 1960, “more than 50% of Swiss buying orders 
were of US origin”.

A decade later, however, such speculation had gone mass market. 
Urging Americans to buy gold, silver, mining stocks and Swiss francs, 
Browne’s short, pacey book quickly sold more than 100,000 copies, 
warning that “financial collapse is just ahead”. Devaluation would in 
fact come within two months, said the June 1971 edition of the World 
Market Perspective from another guru, Jerome Smith – “mid-August 
being the most probable time”.

Smith’s spookily accurate forecast chimes with an “eyes only” policy 
paper circulated six months earlier among Volcker’s team at the 
Treasury. It proposed shocking America’s allies into revaluing all 
their currencies higher (thereby devaluing the dollar and boosting 
US exports) by suspending gold convertibility in late-summer 1971. 
Nixon could then hold gold to ransom at a meeting of the International 
Monetary Fund scheduled for September. 

Did this cold-blooded plan pull the trigger? There’s no smoking gun in 
Nixon’s infamous tape-recordings of every meeting he held (unlike for 
the Watergate break-ins which brought him down in 1974). But events 
in spring and summer 1971 gave him all the cover he needed anyway.

“In recent weeks,” the President told his viewers, “the speculators have 
been waging an all-out war on the American dollar.” The reverse felt true 
to Washington’s partners in the fixed-exchange rate system. After soaking 
up $2 billion in US dollars in two days that spring, West Germany shut 
its official currency dealing on 5 May, letting the Deutsche mark float 
upwards. Belgium, the Netherlands, Austria and Switzerland immediately 
let their currencies rise against the dollar, hoping to stop their imports 
of German goods driving the cost of living higher, in what the New York 
Times called “one of the most severe monetary crises since World War II”.

15 August 1971  
and the London  
Gold Market

The suspension of the US dollar’s gold convertibility ($35 per fine 
ounce), on 15 August 1971, formally ended the Bretton Woods 
monetary arrangements that were established at the end of the 
Second World War. The official decoupling of the dollar from gold  
was clearly a significant event, but its immediate impact on the 
London gold market was less dramatic than an earlier monetary  
crisis in March 1968 (see Curator’s Corner on page 19). 
An examination of the different effects 
of these two events on the London gold 
market reveals how 15 August 1971 
was actually a continuation of gold’s 
demonetisation and the liberalisation of 
gold markets around the world that had 
begun during the earlier crisis.

From the moment that the Bretton 
Woods monetary arrangements were 
fully operational at the end of 1958, a 
critical question was whether the US 
would prioritise defending the dollar-gold 
parity price over pursuing its economic 
and political objectives (Eichengreen 
1996). Concerns only intensified 
throughout the 1960s as US overseas 
commitments rose (e.g. the Vietnam War), domestic spending grew 
(e.g. the Great Society programmes) and the amount of US dollars 
circulating outside the country increased. This crisis of confidence 
reached a critical turning point in 1971. In May of that year, central 
banks in Europe halted interventions that supported the US dollar 
in foreign exchange markets and, in August, press reports indicated 
that France and Britain were planning to convert dollars into gold. 
These dynamics preceding the suspension of convertibility resulted in 
increased prices, volatility and volume in the London gold market: 

“The uncertainties in the exchange markets led to a rise in London  
gold price from dollars 39.70 to above dollars 41 per find ounce early 
in May. The price then fell back for a time but subsequently rose again 
to reach dollars 42.47 – ½ at the end of July. The price continued to 
rise as a result of the uncertainties in the exchange market early in 
August and on August 9th, was fixed at dollars 43.94, the highest since 
the major central banks withdrew from the gold markets in March 
1968. During this period, speculative demand more than offset the 
decline in activity that is unusual in the summer months.” (Comments 
by the Bank of England, 17 August 1971, C261, Federal Reserve  
Bank of New York Archives).

In the years that followed the end of convertibility, gold price levels 
rose well above parity and a new era of volatility ensued. As gold’s 
demonetisation progressed, gold ownership was liberalised and 
markets, such as New York and Hong Kong, emerged as major  
trading centres over the next decade. 

BY RACHEL M. HARVEY, PHD, ADJUNCT ASSOCIATE 
RESEARCH SCHOLAR WITH THE CENTER ON GLOBAL 
ECONOMIC GOVERNANCE, COLUMBIA UNIVERSITY

Aerial view of Mount Washington Hotel in Bretton Woods, New Hampshire, USA, 
which hosted the Bretton Woods monetary conference in 1944.

This crisis  
of confidence 

reached a  
critical  

turning point  
in 1971

GOLD BARS 
AND COINS CAN 
BE ACQUIRED 
AS EASILY AS 

GROCERIES IN A 
SUPERMARKET

CHART ONE: "MY FELLOW AMERICANS..."

Source: BullionVault via US Census Bureau, St.Louis Fed, LBMA, NMA
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CHART TWO: THE RUN ON US GOLD

Source: BullionVault via T.Green, WGC, GFMS, Metals Focus, IMF, USGS
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PARANOID ABOUT GOLD
“These changes of parities were insufficient to settle the 
mounting dollar crisis,” said London merchant bank Samuel 
Montagu’s annual market report for 1971. Gold jumped, 
averaging $40 per ounce across May (a level it had seen 
before, but has never again since). The words “rumour”  
and “new rumours” then pack Montagu’s review of the 
following weeks.

America’s balance of payments would show a record deficit 
for the second quarter. The Japanese were preparing to 
revalue the yen and the Banque de France wanted to convert 
its latest flood of dollars into gold, but the US Treasury would 
refuse!

Then, on Saturday 7 August, the US Congress’s economic 
committee declared the dollar to be “overvalued”, urging a 
“significant” devaluation to “stimulate exports, raise the cost of 
imports ... and attract foreign investment in the [US] stock and 
bond markets”. The final straw came the following Monday, 
when the British economic representative to Washington went 
in person to the Treasury and demanded $3 billion in gold. 

Or at least, he asked the US to “cover” $3 billion of Britain’s 
dollar holdings, a phrase so frightfully polite that no one 
understood what it meant according to Jeffrey Garten’s new 
history of the 
Nixon shock, 
Three Days at 
Camp David.

Either way, 
that sum 
represented 
over 2,500 
tonnes of 
gold, more 
than a quarter 
of America’s 
remaining 
reserves, which 
were now equal to just 1/8th of all foreign-owned dollars. 
“Connally was so paranoid about a run on gold,” says Garten, 
“he was all too happy to use the momentary confusion 
to paint the most dire picture” when Nixon’s team then 
gathered in secret on the Friday.

More dramatically still, the British request struck “a note 
of extraordinary irony” as Peter Bernstein’s ever-wonderful 
history of the yellow metal, The Power of Gold, puts it. Britain 
had spurred the Great Depression four decades earlier by 
overvaluing the pound when it returned to gold after the 
First World War. Britain then abandoned gold again in the 
economic chaos of 1931, relied on huge US credits and 
support during WW2, became a joint partner in creating the 
Bretton Woods agreement in 1944, but then failed to make 
sterling convertible as the deal required until 1958, while 
devaluing by 30% in 1949 and then by another 14% in 1967.

That second cut – sold to the British public as meaningless 
for “the pound in your pocket” by Prime Minister Harold 
Wilson – invited fresh speculation against the dollar and led 
directly to the chaos in gold of March 1968, when private 
demand overwhelmed and broke the London Gold Pool of 
co-ordinated central bank gold sales, trying since 1961 to 
protect the dollar at $35 per ounce.

And now the Brits wanted “cover” for the greenbacks they 
held? One might forgive Connally’s view of “foreigners”.

While the suspension of convertibility was clearly a significant and dramatic 
event, the dynamics that catalysed it and the changes that resulted were 
not entirely new. They were a continuation of the precious metal’s de facto 
demonetisation that began with the March 1968 crisis. At this time, the 
London gold market was the focal point of speculative attacks on the dollar. 
This pressure resulted in financial authorities closing the London gold 
market for two weeks while they reorganised the broader gold market into 
two segments. In the first tier, the gold-dollar parity price was maintained, 
but only central banks and national financial authorities could trade in it.  
The decision divorced new production from monetary gold and was intended 
to signal that the parity rate could be maintained with existing monetary 
stocks. The new arrangements effectively demonetised new gold production 
(Gavin 2004). The second tier was a 
free gold market in which the price of 
gold was allowed to fluctuate according 
to supply and demand. Only private 
citizens permitted to own monetary 
grade gold (999.5/1000 fineness) 
could trade in this segment. In the wake 
of these developments, the private 
market for gold expanded. Holland and 
Singapore immediately lifted restrictions 
preventing their residents from owning 
gold and created their own gold fixing 
during the London gold market’s two-
week closure. In May 1968, Frankfurt 
established a similar pricing mechanism. Hong Kong also took a step toward 
liberalising its market in 1970 when it legalised trading in monetary gold. 

When the suspension of the dollar’s gold convertibility is placed within the 
trajectory of the events in March 1968, it appears to be less of a singular, 
dramatic rupture in the gold market and the Bretton Woods system. Rather, 
it should be understood as the continuation of the demise of the post 
Second World War monetary order that began earlier with the creation  
of the two-tier market. Within this context, the suspension of convertibility  
was simply another step in this process towards the official demonetisation 
of gold and the liberalisation of markets that laid the foundations for  
a round-the-world, round-the-clock gold market and historically never 
imagined gold prices. 

SPECULATIVE  
ATTACKS ON THE 

DOLLAR RESULTED  
IN FINANCIAL 
AUTHORITIES  
CLOSING THE  
LONDON GOLD  
MARKET FOR  
TWO WEEKS

Barry Eichengreen, Professor of Economics and Political Science at the University  
of California, Berkeley. Barry will be delivering the keynote address at the upcoming  
virtual LBMA/LPPM precious metals conference on 20 September

Sources

Eichengreen, Barry. 1996. Globalizing Capital: A History of the International Monetary 
System. Princeton: Princeton University Press.

Gavin, Francis J. 2004. Gold, Dollars, and Power: The Politics of International Monetary 
Relations, 1958-1971. Chapel Hill and London: The University of North Carolina Press. 

Rachel M. Harvey, PhD is an Adjunct Associate  
Research Scholar with the Center on Global  
Economic Governance, Columbia University.  
She received her PhD in sociology from the University of  
Chicago. She is a Fellow with the Framing the Global  
Research and Publication Project, Indiana University. 
Her publications include Money, Markets, and Struggles  
against the State: Reframing the Global and the Particular  

(forthcoming, Indiana University Press) and “The Legal Construction of the  
Global Foreign Exchange Market” (2013, Journal of Comparative Economics).

The British economic 
representative to 

Washington went in 
person to the Treasury 

and demanded 

$3 BILLION  
IN GOLD
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THE NATION WILL BENEFIT
At first, the only real shock in Nixon’s 
decision was that it hadn’t come sooner.  
By 1971, the situation had become 
“ludicrous” as Alan Baker, then five years 
into his career at N.M. Rothschild and  
later LBMA’s chairman, told me when we 
spoke earlier this summer.

Nixon “was just giving in to the inevitable”, 
formalising the retreat from a gold-backed 
dollar, which the two-tier market operating 
since 1968 (see article 
by Rachel Harvey on 
page 6) had shown to 
be no longer viable.

The US press loved the 
President’s speech. 
“After months of drift, 
President Nixon has 
moved with startling 
decisiveness to stabilize 
the Dollar and spur 
economic growth,” 
said Monday’s New 
York Times. “Industry 
executives and 
economists agree,” said 
the Associated Press. 
Through lower export 
prices, “The nation 
will benefit ... from the 
President’s decision to 
stop paying out gold.”

New York’s stock 
market also loved  
the new no-gold dollar, 
jumping over 3% on the 
Monday, its best one-day gain in more than 
a year. 

Gold in contrast retreated, ending August 
more than $3 below the peak of near  
$44 hit the Monday before Nixon went  
on air. And why not? 

Speculators taking profit had got part of their 
wish, if not yet an official break of the dollar’s 
$35 peg. That would come in December, 
when the dollar was revalued to $38 per 
ounce of gold under the Smithsonian deal 
with America’s G10 allies. 

With his typical humility, Nixon called it “the 
greatest international monetary agreement 
in the history of mankind”, throwing the 
1944 Bretton Woods summit of more than 
40 nations and 700 delegates into serious 
shade. He also removed that gun-to-the-head 

10% import tax 
imposed in August.

By the time of 
the Smithsonian 
devaluation, 
however, gold was 
already trading $5 
above its new official 
price. When the US 
devalued the dollar 
again in February 
1973 to $42.22 per 
ounce of gold – the 
price it still records 
today for America’s 
giant gold reserves, 
frozen in time and 
space – the open 
market was trading 
nearer $70 per 
ounce.

Fixed exchange 
rates were finally 
abandoned the 
following month, 

ending the Bretton Woods system and 
leaving the market to determine currency 
values. Then the real trouble showed up.

THE BUGABOO OF DEVALUATION
There isn’t space or need here to rehearse 
the dollar’s post-gold descent in purchasing 
power (let alone the pound’s), nor the long-
term economic misery it caused. But, in 
1974, and with gold peaking at $175 per 
ounce, Harry Browne added “a retreat out 
in the hinterland” to his list of must-have 
investments, “stocked with enough provisions 
to survive for a year or so... as an insurance 
policy” against the social chaos, violence 
and government tyranny, which he forecast 

would worsen with 
inflation in his new best-
seller You Can Profit 
from a Monetary Crisis.

Such anxieties only 
heightened calls for 
some kind of a return 
to gold. In the US, 
they culminated in the 

Gold Commission, authorised in 1980 by 
Nixon’s hapless successor Jimmy Carter, 
as inflation touched 15% per year and gold 
peaked at $850 per ounce. By the time the 
Commission published its report on 31 March 
1982, however, inflation in the US had been 
“cut roughly in half” and “much of the impetus 
for restoring a gold standard [had] been lost” 
thanks to the truly shocking double-digit 
interest rates imposed by the Federal Reserve, 
now led by Paul Volcker.

Those double-digit interest rates, higher 
above inflation than any time since the Great 
Depression, are now almost as distant 
as balance of payments transfers being 
settled in gold bars. Money remains literally 
weightless and anchorless today, enabling 
policymakers to fight deflation – inflation’s 
equally evil twin, whose long shadow from 
the 1930s did so much to encourage the 
inflationary policies of the 1960s and 1970s 
– with zero and negative interest rates, plus 
unlimited central bank money creation. What 
Nixon had dismissed in August 1971 as “the 
bugaboo of devaluation”, echoing Harold 
Wilson’s ill-fated rhetoric of four years earlier, 
is something policymakers are now actively 
seeking to revive.

As for a return to gold-backed money, some 
figures in Nixon’s Republican Party continue to 
name-check it on the stump, while some more 
thoughtful monetary economists have also 
asked if its policy limits and stability might be 
worth revisiting. But asked in 1972 whether 
the US would return to a gold standard, Harry 
Browne’s tip for what could be done to make 
it more possible still sounds wise half a 
century later: “Become God and change the 
whole direction of the universe.”

MONEY REMAINS  
LITERALLY WEIGHTLESS AND 

ANCHORLESS TODAY  
ENABLING POLICYMAKERS  

TO FIGHT DEFLATION 

Adrian Ash has  
been studying and 
writing daily on  
gold and silver for 
nearly 20 years.  
He is director of research 
at BullionVault, the 

precious-metals market for private investors 
online and by smartphone. 
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IT’S NOT JUST WHAT WE DO, 
IT’S HOW WE’RE RESHAPING 
THE WAY WE DO IT.
RESHAPING VALUE, FOR A CENTURY AND BEYOND.
There was a time when value in the industry was 
measured only in purity, and weight, but today 
provenance and ethical background play an 
important part in value. Which is why we are always 
evolving how we source our metal. Our commitment 
to responsible business practices and sourcing, 
allow us to not only preserve our business, but our 
industry and planet.

www.randrefinery.com



Emma Jenkins was born in Dublin (in 1970). 
She spent her formative years attending 
Sutton Park School and Trinity College, where 
she earned a first-class 
honours degree and gold 
medal in mathematics. 
Emma’s original intention 
was to become an actuary. 
After summer placements 
in actuarial offices, one of 
her best friends suggested 
that they apply to join the 
investment bank Goldman 
Sachs. Whilst his interview 
went swimmingly, Emma felt that hers had 
gone “really badly”, but in a twist of irony,  
she got the job and he didn’t. 

Goldman’s analyst programme gave Emma a 
great grounding in investment banking and 
capital markets. However, the gruelling work 

schedule soon took its toll and 
Emma jumped ship to join Westpac, 
a smaller Australian Bank, first in 
London and then in Sydney, where she 
continued to work in capital markets, 
focusing on interest rate derivatives. 

Then Credit Suisse came knocking 
and said that it was looking for a 
gold derivatives marketer. Emma 
takes up the story: “Well, I didn’t 

know anything about gold, but they said they’d 
teach me everything I needed to know about 
gold. I basically shook for the first two months 
of the job.” 

So it was that, in October 1997, Emma 
joined the bullion market in Sydney. Within 
her first six weeks, the team had executed 
millions of ounces in producer hedges. 
According to Emma, “it was just, unreal.” 
But what she didn’t realise at the time was 
that those hedges had been discussed and 
structured for the best part of a year, and 
she just happened to come on board when 
the trigger was pulled on an up-tick in gold 
prices. 

At the time, the team only had a gold trader 
in New York, which meant the marketers in 
Sydney were working every single hour of the 
day.

THE SIZE OF THE 
TRADES THAT 

EMMA AND HER 
TEAM WERE DOING 

WERE LARGE 
ENOUGH TO MOVE 
THE AUSTRALIAN 
DOLLAR INTEREST 

RATE MARKET

VOICES 
OF THE 
LONDON  
BULLION 
MARKET 

The Voices of the London Bullion Market project 
brilliantly captures and contextualises the changes  
and development of the bullion market through the  
eyes of those who worked in it. We have featured  
the voices of ten people from the market and, in  
this latest in the series, we reflect on Emma 
Jenkin's career, which started in capital markets in 
the early 1990s. Soon after, she joined the bullion  
market, first modelling trades and later running  
her own consultancy and training business. RECALLED BY AELRED CONNELLY

Emma holding her first dore bars - the saying goes: 
"if you can lift it you can keep it".
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Meanwhile, Emma’s now husband was an interest rate trader, and 
his pager was going off all through the night, because the size of the 
trades that Emma and her team were doing were large enough to 
move the Australian dollar interest rate market. And of course, Emma 
could say absolutely nothing. “That was an exceptional time, and then 
the gold price backed off again and things slowed down. But it was a 
mad introduction.”

Drawing on her mathematical background, Emma’s role was to put 
together the spreadsheets to model what were highly complex trades. 
“When you’re doing the structured stuff, I always say it’s like diving into 
a swimming pool. You’re going down, down, down, down, and you’ve 
got all these threads in your head.” She would often get so immersed 
in models that she would barely notice the phones ringing. “I had 
amazing tools at my fingertips. You could do in two or three lines what 
would take weeks of coding. That gave 
us a lot of power for restructuring, as we 
could model what would happen if we did 
this to the trade or if we did that. So it 
was generating ideas.” 

As the business expanded beyond the 
Australian gold miners to encompass 
international business, Emma’s boss, 
Simon Ford, was asked to move to 
London with the brief to make it 
“global”. Emma went with him. The move 
coincided with the merger of the two 
gold businesses at Credit Suisse – the 
structured derivatives part, which Emma 
belonged to, and the spot, short-term 
derivatives and physical teams. It was 
quite a baptism of fire as “we just went 
after anything and everything, and I got 
towed around with Simon”. To support 
the ambition of being a “front-row 
player”, Credit Suisse recruited the 

formidable spot trading duo, David Spraggs and David Corcoran, and 
the respected analyst Kevin Crisp, and bought a seat on the gold fix. 
“When we did have a big order to do, it was fantastic to just watch how 
they would orchestrate it.” 

There were several key moments in those early London days, with the 
first being in May 1999 when the Bank of England announced the sale 
of around half the UK gold reserves. 

“I will never forget that day. I had a headache at the start of the day, 
which just turned into a migraine by the end of the day.” The gold was 
sold in a series of auctions and Emma recalls that “there was a lot 
of discussion at Credit Suisse about how we could best manage the 
process, from our own P&L point of view, but also from the point of the 
overall health of the market. Those auctions were quite something. It 
was all hands on deck.” 

Emma dwarfed by a mining truck in the US.

Emma in the Credit Suisse vault with Neal Johnson, unknown, Doug Borden and Barry Canham.

 WE COULD 
MODEL WHAT 

WOULD HAPPEN 
IF WE DID THIS 
TO THE TRADE 
OR IF WE DID 

THAT SO IT WAS 
GENERATING 

IDEAS
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There was an even more memorable day just  
around the corner. In September 1999, the 
Washington Agreement was announced, which  
co-ordinated central bank gold sales and  
leasing. “Simon and I had flown down to South  
Africa overnight on the Sunday, so we were in 
Johannesburg when the news came out, and  
the gold market just went nuts.” 

A chance encounter with a 
director of one of the largest 
mining companies made for a 
surreal experience. “We went 
off to the golf club, and we sat 
there and we had a drink, and 
we had the most wonderful, 
relaxing, heavenly hour there 
while the gold market was just 
falling to bits around us. And 
there was nothing we could do. 
But I was sitting there thinking, 
I’m getting married in a month. 

This is a disaster. I’m 
not cancelling my 
wedding.” When she 
got back to London, 
it was hectic, but the 
team rallied around 
and Emma married 
her interest rate 
trader as planned.

By the time Emma 
returned from 
honeymoon, the gold 

market was at the beginning 
of a period of significant 
change. The price, which had 
languished for so many years, 
had turned around, and several 
producers ran into difficulties 
as a consequence. Within 
a year, a change in senior 

management at Credit Suisse saw the bank exit the precious 
metals business. Staff were notified on the Friday and Emma 
cleared her desk on the Monday morning, and that was that. She 
recalls: “I had a day off. Simon rang me at home. I’d switched off 
my mobile phone and taken my parents to the golf at Wentworth as 
planned. When I checked my phone later, I had two people inviting 
me for an interview, out of which one turned into my next job.” 
Emma looks back on that decision to close the Credit Suisse 
business as a missed opportunity given that it had built such a 
good team, business was buoyant, it had just bought new vault 
space, the gold market was about to embark on a long bull run 
and the birth of ETFs was just around the corner. “But anyway, that 
was that. So that was the end of us at Credit Suisse.” 

Soon after, Emma joined Macquarie Bank. A significant factor in her 
decision was that she wanted to join a bank where commodities were 
a very big part relative to its overall size. As Macquarie expanded its 
commodity presence in London, Emma got more involved with base 
metals and later moved over to the energy desk. While she enjoyed 
the challenge of new markets, she became increasingly disillusioned 
with being part of a bank. Emma decided the only solution was to be 
her own boss and take her career in a 
different direction. So she set up her 
consultancy and training business, 
which is still going strong today. 

Emma takes up how it all began. “I 
picked up a research project through a 
guy I used to work with. That was kind 
of toddling along quite nicely. It wasn’t 
really planned, but it covered the bills, 
and it was slightly different, and it was interesting, and it bought me 
a bit of time to think well. Then in July 2007, I broke my leg very badly 
falling off a horse, so I was incapacitated for about a year.”

During her period of convalescence, Emma started to explore running 
training courses in commodities. “And the thing was, I actually couldn’t 
stand up. So I couldn’t actually deliver anything. But with training, the 
lead time is often several months anyway. By the time the leg was 
alright, I had picked up a few training projects.” 

EMMA DECIDED 
THE ONLY SOLUTION 

WAS TO BE HER 
OWN BOSS AND 

TAKE HER CAREER 
IN A DIFFERENT 

DIRECTION

WHEN I CHECKED  
MY PHONE LATER,  
I HAD TWO PEOPLE 
INVITING ME FOR  
AN INTERVIEW,  
OUT OF WHICH  

ONE TURNED INTO  
MY NEXT JOB.

Emma on her first mine visit with credit analysts Mandy Purcell and Nicola Ahmed.

Emma in the Credit Suisse vault on c. 11 tonnes of gold.

We were in 
Johannesburg 

when the  
news came  
out and the  
gold market  

just went nuts
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The training takes Emma 
round the world, and whilst 
it has its challenges, Emma 
thrives in her new role 
training across a wide range 
of commodities. “What’s 
fantastic about training is 
you’re not selling anybody 
anything. When you’re in the 
classroom, people are there 
with problems that they want 
to find out answers to, so they 
are much more open. You 
meet such a cross-section of 
people and things will be applicable  
from some completely different sector  
to their situation. So almost mediating  
and facilitating is as important as  
actually imparting the knowledge.” 

Emma has been running 
a series of Loco London 
courses for LBMA, which 
have proved insightful and 
popular in equal measure. 

Through her contacts,  
Emma also built up the 
consulting side of the 
business. Emma guides 
clients through the  
minefield of due diligence 
and compliance procedures, 
as well as explaining the 

technical language of forwards and options, 
and working out the pricing side of the 
transactions. 

“You can play a role in 
just making sure that the 
client is not overcharged, 
but you can also play a 
role in making the client 
understand why they are 
being charged so much, 
because the bank is taking 
on a significant risk and 
needs to be paid for it.  
But there is a fair price 

for that risk.” Emma also picked up expert 
witness work on matters relating to 
commodity derivatives. 

While precious metals take up a smaller 
proportion of Emma’s time these days, her 
most enjoyable career memories centre 
around gold – from landing on dirt runways  
in remote Western Australia on mine site 
visits, to buying gold jewellery in Mumbai 
while researching the viability of gold deposit 
plans in India. And she’s not done with 
gold just yet. She might have learnt all she 
needed to know about gold as Credit Suisse 
promised, but she also knows there is  
still plenty more to learn.

Shortly after Stewart Murray joined LBMA in September 1999  
as Chief Executive, LBMA launched its first-ever precious metals 
conference (in Dubai, in February 2000) at a time when most  
people in the gold industry had traditionally attended the  
conference operated by the Financial Times. 

Credit Suisse was a big supporter of LBMA and was keen to back  
the new conference as it was “for the industry, by the industry”. 
Emma had the opportunity to join LBMA’s Public Affairs Committee 
(PAC) and was part of the group that got that very first conference  
off the ground. 

She subsequently then chaired the PAC and remembers the  
endless meetings to decide which speakers would appear on the 

programme as well as  
what articles would  
appear in the Alchemist. 

It is an interesting 
postscript to report that 
both of these issues are 
still high on the agenda 
of the PAC (see Editorial 
on page 3 by the current 
Chairman, Tom Kendall, also 
formerly of Credit Suisse).

AND LBMA...

Emma heading off on one of her first mine visits from Perth, with the 
pilot, and credit analysts Mandy Purcell and Nicola Ahmed.

Emma sampling jewellery whilst undertaking research 
on a gold deposit scheme in Mumbai.

Emma’s most 
enjoyable career  

memories

CE

NTRE AROUND

GOLD
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SBMA 
SUCCESSFULLY 
CONCLUDES FIRST 
VIRTUAL APPMC
BY ALBERT CHENG, CEO, SINGAPORE BULLION MARKET ASSOCIATION 
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SBMA received 
overwhelming support 
from 19 sponsors, 
27 speakers and 876 
delegates in its first 
virtual edition of the 
Asia Pacific Precious 
Metals Conference 
(APPMC), which took 
place on 16 and 17 
June. In addition, our 
simultaneous broadcast 
to China received a total 
viewership of 704 over 
these two days. This 
achievement is thanks 
to our management 
partner at Eventell 
Global Advisory and the 
management committee 
of SBMA, as well as 
my small staff from the 
SBMA Secretariat. 

While SBMA and the other precious metals 
industry participants were looking forward 
to the return of APPMC following a break in 
2020 due to the Covid-19 pandemic, plans 
were scuppered as the virus continued 
its grip on economies globally 
and limited cross-border travel 
and physical meetings. The 
reception received from the 
sponsors and delegates of the 
just concluded virtual conference 
was a testament to APPMC’s 
role as an enabler for the bullion 
community in the Asia Pacific 
region and as a platform for 
stakeholders to share the future 
of this vibrant industry.

The conference’s virtual format 
enabled it to reach a wider 
audience in terms of geography 
and sectoral representation. Over 
the two days, the conference saw a 
total of 876 registered delegates – its 
highest ever. The quality and depth of  
the curated content did not suffer either,  
with top names from across the industry 
participating in panels that covered hot topics 
such as bitcoin and gold, industry regulation, 
the latest technology and products, as well 
as updates on domestic markets across 
the region. During the conference, Dr Adi 
Budiarso, a senior Indonesian official from 
the Ministry of Finance, announced the 
country’s plans to open up its bullion banking 
sector – a development I’m eagerly looking 
forward to, given the country’s large and 

growing market – and 
called for further 
consultation with 
SBMA members.

The keynote speakers – World Gold Council 
CEO David Tait and London Bullion Market 
Association CEO Ruth Crowell – discussed 
mainstreaming the role and relevance of 
gold in the financial market, and LBMA 

initiatives related 
to advancing global 
standards in terms of 
responsible sourcing, bar 
integrity and Basel III, 
respectively. Tait noted 
that gold would play an 
increasingly fundamental 
role in portfolios as 
markets recover post 

Covid-19, and Crowell highlighted 
that responsible gold mining can 
support sustained socio-economic 
development and contribute 
towards the United Nations’ 
Sustainable Development Goals.

The success of our virtual APPMC is 
further evidence that the industry players 

are keen to be reconnected with each other, 
and to share and be updated about industry 
knowledge, market developments, etc. The 
mandate of SBMA is to provide and facilitate 
the connectivity between the ASEAN markets 
and the global marketplace. We will once 
again be working on a curated agenda that is 
relevant for our industry for our next APPMC. 
Until then, stay safe and we hope to see all 
of you again in Singapore in 2022. 

THE CONFERENCE’S VIRTUAL  
FORMAT ENABLED IT TO  

REACH A WIDER AUDIENCE  
IN TERMS OF GEOGRAPHY AND 
SECTORAL REPRESENTATION

The mandate of  
SBMA is to provide  
and facilitate the  
connectivity between 
the ASEAN MARKETS  
AND THE GLOBAL 
MARKETPLACE
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LATEST DEVELOPMENTS  
IN THE SINGAPORE 
BULLION MARKET
•  Exports higher than imports in the first half of 2021 

The export of gold bullion from ASEAN via Singapore was up by 5.2% in 
tonnes and 2.0% in value, while imports were down by 10.4% in tonnes 
and 6.2% in value. This was in line with the global flow of physical 
metals in the first half of 2021 in comparison to same period last year 
when Covid-19 was heavily impacting the East Asian economies.

•  New Gold Futures Contract launched

Asia Pacific Exchange (APEX) in Singapore launched its Gold Perpetual 
Futures Contract on 6 August 2021. Investors can participate in 
the contract through APEX’s Clearing Members, which include SBMA 
member Phillip Futures. APEX is designed for jewellers and private 
individuals who prefer a smaller contract size.

Key features of the Gold Perpetual Futures Contract:

1.  Perpetual feature to allow the rollover of positions indefinitely, 
suitable for participants who require mid-term and long-term 
exposure

2.  Small contract size (100g/lot) for precise hedging

3. Low exchange fees: $0.20 per contract

4. Low margin rate: $200 per contract

5.  Global trading hours covering Asian, European and North American 
hours: 19.5 hours a day.

•  Cross-listed SPDR Gold Shares (GLD) Dual Currency Trading 
introduced in Singapore

At SGX, an SBMA member, investors can trade a dual currency  
SPDR Gold Shares ETF – in Singapore and US dollars – as of 30 June 
2021. Since the unit holdings executed via Singapore and US dollar 
counters are in a consolidated pool at the depository, investors can 
buy one in currency counter and sell in the other currency counter. 
The SPDR Gold Shares ETF has averaged daily turnover close to $4 

million since the end of 2019, which 
compares to average daily turnover 
of $1.7 million for the three years 
pre-COVID.

•  Singapore to have the  
biggest silver bullion vault 
in Asia – The Reserve

Silver Bullion, an SBMA member, 
believes that the demand for 
investment-grade bullion stored in 
Singapore will continue to escalate 
throughout this decade, and is 

preparing the infrastructure to fulfil and help accelerate this demand. 
It has acquired a new storage facility –called “The Reserve” – which 
can store up to 15,000 tonnes (about 482 million troy ounces), 
equivalent to approximately 60% of annual world production of silver.

The high floor load capacity, which is about 30 times that of a normal 
floor, enables cost-effective storage. The new facility’s fixed cost per 
tonnes of silver stored will thus be 50 times lower compared to the 
old facility. The new facility will also feature 15 standalone UL rated 
class II gold vaults and specialty vaults that will be made available for 
third parties to lease.

•  Precious Stones and Precious Metals (Prevention  
of Money Laundering and Terrorism Financing) Act

Since early 2019, the Ministry of Law has consulted with the SBMA 
in relation to the Precious Stones and Precious Metals (Prevention 
of Money Laundering and Terrorism Financing). The legislation was 
subsequently came into law in April 2019 (“PSPM Act”).

The purpose of the “PSPM Act” is to combat money laundering and 
terrorism financing (“ML/TF”) in the precious stones and precious 
metals industries. 

As well as registering as a registered dealer, with effect from 1 January 
2021, regulated dealers are required to submit mandatory semi-annual 
returns related to their business and transactions. This allows the 
Ministry of Law to better regulate and supervise the regulated dealers, 
and to facilitate the collection of reliable and timely information from 
them. This will also benefit regulated dealers as it will strengthen 
safeguards and better protect the precious stones and precious 
metals dealers (“PSMD”) sector against ML/TF risks.

The SBMA supports the Ministry of Law in this initiative by informing 
our members of the latest updates/requirements and also help to 
encourage our members to participate in periodic online training on 
submission guidelines conducted by the Ministry of Law.

APPMC 
DAY 1 HIGHLIGHTS
Three Goals for the Gold Sector
“Make physical gold accessible, aim at absolute transparency 
across the gold supply chain and make gold fungible across 
platforms.” – Mr David Tait, CEO, WGC

LBMA Invites Consultations
“LBMA invites consultations from market participants on the 
Responsible Gold Guidance Version 9 and Global Precious Metals 
Code 2021.” – Ms. Ruth Crowell, CEO, LBMA

New Opportunity in India 
“The International Bullion Exchange, to be formed by a consortium 
of five institutions – NSE, BSE, MCX, CDSL and NSDL – would 
provide a unique opportunity for global bullion banks, refiners and 
other market participants to participant and grow the India bullion 
market.” – Mr. Manoj Kumar, ED, IFSCA

Indonesia Embarks on Bullion Banking Journey
“Indonesia is embarking on its journey to streamline the gold sector. 
We expect to have full-fledged bullion banking facilities by 2024.” – 
Dr Adi Budiarso, Ministry of Finance, Indonesia

ASEAN Jewellery Market Update
“Online business would become integral to customer acquisition 
and growth in the future of the Malaysia gold jewellery sector.” – 
Mr. Ermin Siow, Advisor, Federation of Goldsmiths and Jewellers 
Association, Malaysia

“Organised players are in a better position to manage the crisis. PNJ 
would like to consolidate and grow its presence across Vietnam, 
before venturing out.” – Mr. Le Tri Throng, PNJ Group

Precious Metals – Demand, Supply  
and Price Outlook
“The future direction of gold would be directed by real interest 
rates.”– Mr. John Reade, Chief Market Strategist, WGC

“Platinum is relatively inexpensive to gold and palladium. With 
growing consensus on fuel cells as climate-friendly tech for mobility, 
Pt demand is likely to increase and, hence, its attractiveness as an 
investment.” – Mr. Trevor Raymond, Director of Research, World 
Platinum Investment Council

“Silver has a huge upside potential due to growing industrial 
demand, while at the same time, investors’ reluctance to commit 
capex on new mining projects. However, it may not immediately 
reflect on prices.” – Mr. Bart Melek, Head of Commodity Strategy, 
TD Securities

For further details including downloading presentations, videos 
and photos from the Conference please visit ASIA PACIFIC 
Precious Metals Conference

A NEW STORAGE 
FACILITY CAN  
STORE UP TO 

15,000 
TONNES  

Approx. 60% of  
annual world  

production of silver
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ABOUT SBMA
Singapore Bullion Market Association (SBMA) is a non-profit 
organisation formed in December 1993. It currently has 
46 corporate members from the precious metals industry 
represented by key stakeholders, which include bullion banks, 
exchanges, refineries, bullion merchants and secured logistics 
support companies. SBMA now plays a pivotal role in the 
development of Singapore as one of the most global centres  
of connectivity for precious metals. 

The association participates in a range of activities, including 
engagement with industry, authorities and other stakeholders, 
as well as research, marketing and advertising, but our focus 
is to create and facilitate collaboration among our members.

SBMA’s membership is open to any body corporate, firm or 
organisation carrying on business in the bullion industry that 
has businesses directly or indirectly relating to the precious 
metals industry. There are four categories of membership. For 
more information, please write to: info@sbma.org.sg

Part of this article first appeared in Crucible Issue 18.

Albert Cheng, CEO, Singapore 
Bullion Market Association, 
International Advisor, Shanghai 
Gold Exchange. Albert Cheng 
joined the World Gold Council 
(WGC) in March 1993 as 
Regional Manager, becoming 

Managing Director, Far East in 2003. He retired  
at the end of March 2015 and has been appointed as  
Advisor to World Gold Council since then. In addition, he was 
appointed to the panel of the 18 International Advisors to  
the Shanghai Gold Exchange in 2019 again, a position he  
has held since its inception in 2002.

Albert’s marketing career began with Dentsu Young & 
Rubicam, Hong Kong in the early 80’s, moved on to gold 
marketing in July, 1985 when he joined the Royal Canadian 
Mint as Regional Manager for HK/Southeast Asia. He 
was appointed honorary CEO of Singapore Bullion Market 
Association in November 2015 after retirement.

APPMC 
DAY 2 HIGHLIGHTS
SGEI Special Session on China
"In the ‘Gold Road’ project, SGEI has launched business models such as 
‘Gold Leasing + Jewellery Processing’ and ‘Standard Gold Ingot Processing 
and Re-export’. Market participants from Thailand and Singapore have 
made full use of China’s high-quality design capabilities in jewellery and the 
convenient investment and financing channels of SGE.” – Ms. Zhao Fanghua, 
Shanghai Gold Exchange International

"Chow Tai Fook (CTF) has opened its stores in six ASEAN countries.  
“We can leverage our experience in China to grow these markets.  
Fast growth and government programmes such as RCEP would be enablers 
of growth in ASEAN markets. CTF feels growth in gold jewellery would 
continue for a long time in China.” – Mr. Kent Wong Sui-Kee, Chow Tai Fook

“China imports two-thirds of its gold consumption from Hong Kong. Bank of 
China (BoC) based in Hong Kong facilitates a lot of it. T+D is the most vibrant 
and liquid contract in SGE. Exemption of storage fees and other fees is a 
great enabler to participate in SGEI. BoC fully supports the interconnection 
of China and ASEAN gold markets. BoC is committed to facilitating free 
movement of gold along the Belt and Road countries.” – Mr. Liang Weiye, 
Terron, Bank of China

Economic Outlook – EM Asia
“Two macro trends that would influence EM Asia are: (1) the possibility of 
a low interest rate regime for a long time and (2) the growing influence of 
CNY. A low interest regime might prompt change in investment behaviour, 
including portfolio diversification. Trade integration and currency integration 
would make EM Asia a de facto CNY block.” – Mr Sin Beng Ong, J P Morgan

Digital Technology on Gold Session
“GoldZip, a gold-backed token from CGSE, planned for launch in Q3 2021, 
will soon be available in Singapore. Gold-backed tokens are treated as 
payment tokens in Singapore by the regulator, which is the right thing to do. 
So, we want to launch GoldZip in Singapore.” – Mr. Barry Ip, CGSE

“Carbon-neutral gold is a new market waiting to happen with the digitisation 
of gold. It is a new asset, and institutional investors adopting ESG would 
seek such products soon.” – Mr. Jon Deane, Trovio

“Gold tokens such as Cache Gold can potentially reduce carbon footprint 
by avoiding needless transport. Gold tokens make the market truly 
decentralised.” – Mr. Karim Raffa, Cache Gold

“Transparency of provenance tracking through Bullion Integrity 
Ledger addresses several unique challenges of the value chain 
participants. Digitisation increases overall efficiencies for all 
participants.” – Mr Urs Roosli, Axedras

Debate: Gold Versus Crytos
“Currently, the market cap of crytos is $1.67 trillion. Investment 
Gold is roughly three to four times that. Bloomberg Galaxy Cryto 
Index (BGCI) tracks the movement of the top 12 crytos, of which 
Bitcoin and Ethereum are the dominant ones.” – Ms. Rhona 
O’Connell, StoneX

“Cryptos are highly volatile, correlated with growth and ‘new 
economy’ equities, and work well in a rising yield environment,  
and with ‘risk-on’ and ‘reflationary’ assets.” – Mr. Nicholas Frappell, 
ABC Refinery

“Like physical gold and silver, crytos are a finite and decentralised 
asset, but are purely digital.” – Mr. Gregor Gregersen, Silver Bullion

“The rise of crytos has not affected the demand for gold, nor  
has it diminished gold’s appeal among retail.” – Mr. Adrian Ash, 
Bullion Vault

“Bitcoin and gold tend to be ‘complementary’ (with the exception 
that both don’t perform in deflationary conditions). So, it makes 
sense to consider both in portfolios.” – Mr. Charles Morrison,  
Byte Tree Asset Management

18

mailto://info@sbma.org.sg


We begin this series by turning the clock 
back to March 1968 and the closure of 
the London gold market, which spurned 
historical implications for the Gold Fixing.

In this first edition, we focus on a new item contributed by 
Rachel Harvey of Columbia University, which complements 
her two previous items on the history of the London Gold 
Fixing in the Exhibition, explains Stewart Murray. 

It describes the two-week closure of the London Gold 
Market at the behest of the US authorities in the second 
half of March 1968. It thus sets the scene for the article 
by Rachel and Adrian Ash (see page 4), describing 
President Nixon’s closing of the Gold Window on 15 
August 1971. It is interesting that the front page  
of The Times on Monday, 18 March 1968 focused not 
just on the closing of the gold market, but also on the war 
in Vietnam, which was one of the main reasons for the 
pressure on the dollar. Read on to find out more.

CURATOR’S 
CORNER 
BY STEWART MURRAY, LBMA CONSULTANT

Welcome to our new regular 
feature, Curator’s Corner, in 
which LBMA’s former CEO and 
resident artefact expert Stewart 
Murray – the man behind the 
Wonders of Gold – turns the 
spotlight on his favourite items 
from our online exhibition. 

The Times, on Monday 18 March 1968, describes the new arrangements for the gold price that will follow the two-week 
closure of the London gold market and the protests outside the US Embassy against the war in Vietnam.
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March 1968 and the London Gold Fixing
BY RACHEL M. HARVEY, CENTER ON GLOBAL ECONOMIC GOVERNANCE, COLUMBIA UNIVERSITY

Throughout the 1960s, the London Gold 
Fixing acted as a barometer for confidence in 
the US dollar. In the post-Second World War 
era, the US dollar was the world’s primary 
reserve currency and vehicle for financing 
trade. Under this system, it was the only 
currency backed by gold (at $35 per fine troy 
ounce). All other currencies were convertible 
into the US dollar at fixed exchange 
rates. It was the precious metal’s role in 
the international monetary system that 
transformed the Gold Fixing’s establishment 
of a publicly visible gold-price benchmark into 
a daily ritual of confidence in the ability of 
the US to support the gold-dollar parity – an 
issue that became increasingly important in 
the 1960s with the growth in US overseas 
commitments and the level of US dollars 
circulating internationally. 

Tensions first erupted when the gold price 
in London rose several dollars over parity 
in October 1960. This ‘Gold Crisis of 1960’ 
signalled that trading in the Gold Fixing 
was becoming an early warning system of 
pressure mounting against the US dollar. 
As the decade continued, this pressure was 
ever present. In reaction, eight of the most 
prominent central 
banks created a 
‘pool’ of gold bars 
that could be used 
to keep the London 
price from rising 
above $35.20 
during speculative 
attacks. By 
curtailing arbitrage 
opportunities, it 
would alleviate immediate strains on US 
gold stocks. These arrangements worked 
effectively for several years. In the second 
half of the decade, however, pressure grew 
and, in 1968, the gold pool’s ability to counter 
speculative pressure reached a crisis point. 

On Friday 15 March 1968, the US 
government asked the UK Treasury to close 
the Gold Fixing and the London over-the-
counter market. Over the weekend, monetary 
authorities met in Washington DC to sort out 
the international financial situation. 

As part of their conversation, 
they extended the closure to 
29 March. 

When gold trading resumed, 
on 1 April 1968, the financial 
landscape was dramatically 
different. The international 
gold market had been split 
into two segments. In the 
first tier, the gold-dollar 
parity price was maintained, 
but only central banks and 
national financial authorities 
could trade in it. The second 
segment was a free gold 
market in which the price of 
gold was allowed to fluctuate 
according to supply and 
demand. Only institutions 
and private citizens permitted 

to own gold could 
trade in this tier. It 
was in this portion 
that the Gold Fixing 
and the over-the-
counter market 
belonged.

Along with  
these changes,  
a second (afternoon) 
Gold Fixing was 
added for the benefit 

of Canadians, Americans 
and South Americans who 
preferred “to see the state of 
the market when they were 
awake”. This signalled a trend 
that accompanied the gradual 
demonetisation of gold over the 
next decade. London became 
one of several critical nodes 
in a network of gold dealing 
centres that emerged in the 
1970s. 

Whereas, prior to 1968, the world came to 
London to buy gold, afterwards, the members 
of the Gold Fixing increasingly turned their 
attention to developing a round-the-world, 
round-the-clock gold market.

We would love your feedback on the items featured  
in the Wonders of Gold exhibition or on any ideas you 
may have on items to include. Whether it’s a gold 
artefact, a significant historical event or influential 
person who helped shape the gold market – we want 
to hear from you. 

You can get in touch with Stewart Murray, the Curator of 
Wonders of Gold, at: curator@LBMA.org.uk

The Mocatta Fixing Book in March 1968: A morning fixing in shillings  
and pence per fine troy ounce and its equivalent in US dollars.

ON FRIDAY 15 
MARCH 1968 THE US 
GOVERNMENT ASKED 

THE UK TREASURY  
TO CLOSE THE  

GOLD FIXING AND  
THE LONDON  

OVER-THE-COUNTER 
MARKET

WHEN GOLD TRADING 
RESUMED ON 1 APRIL 1968 
THE FINANCIAL LANDSCAPE 

WAS DRAMATICALLY 
DIFFERENT

The Mocatta Fixing Book in the first half of April 1968: A new afternoon 
fixing has been squeezed in, with the dollar price taking priority over 
shillings and pence.

24  
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The Net Stable Funding Ratio (NSFR) hit the headlines in July as the  
Bank of England’s Prudential Regulatory Authority (PRA) announced  
that  it had “decided to amend its approach to precious metal holdings 
related to deposit-taking and clearing activities”. The news comes after  
a consultation into the implementation of the Basel III rules. You will  
find full details in the Regulation Update on page 27.  

Sakhila Mirza is hosting a Members only webinar on Thursday, 9 
September at 12:00PM BST, to discuss all of these issues. She will be 
joined by David Gornall (Senior Advisor, LBMA), Raj Kumar (Managing 
Director, ICBC Standard Bank Plc) and Mehdi Barkhordar (Managing 
Director, PAMP SA). 

Consultation Feedback
The first stage of LBMA’s consultation on shaping its Responsible 
Gold Guidance (RGG) Version 9 closed at the end of July.  We 
would like to convey our thanks to the many partners and 
stakeholders for their robust and constructive feedback on the 
first draft of this version of the RGG. There has been strong 
engagement from several stakeholders who are keen to support 
the industry and we are confident that the feedback will not only 
keep the RGG fit for purpose but maintain its place as a gold 
standard in responsible sourcing.  We are currently collating and 
assessing the responses and look forward to sharing the second 
draft later in September.

If you missed your chance to comment on the first draft, we 
encourage you to reach out to us during the second round of 
consultations.   

The current Responsible Gold Guidance, launched in 2018, 
marked a major strategic expansion to include Environmental, 
Social and Governance (ESG) issues. The latest version of the 
RGG builds on this, as well as reflecting the strategic priorities 
identified as part of LBMA’s IBC Recommendations.

Further details can be found on our website.

PRA RECONSIDERS  
APPROACH AFTER  
LBMA LOBBYING

LBMA  
LAUNCHES  
DRAFT OF RGG  
VERSION 9

GOLD & 
SILVER
HELD IN LONDON VAULTS

Record stocks of Gold Held in London Vaults
As at the end of July 2021, the amount of gold held in London 

vaults hit a record high of 9,634 tonnes of gold (+0.49% on the 

previous month), valued at $565.5 billion, which equates to 

approximately 770,757 gold bars.

There were also 36,589 tonnes of silver held in London vaults (-0.32% on previous 

month), valued at $30 billion, which equates to approximately 1,219,641 silver 
bars. These figures provide an important insight into London’s ability to underpin the 
physical  OTC market.

BY RUTH CROWELL, CEO, LBMA

On August 10, LBMA launched its Spotlight  
on the Turkish Gold Market 2021, a report  
which explores the key developments in  
this important region.
The report examines a number of key aspects of the market, including banking products, 
how the official sector engages with the market, and also explains how Borsa Istanbul (BIST) 
Precious Metals and Diamond Markets (PMDM) has been the cornerstone of the Turkish 
gold market since its founding in 1995. The report also explores how Turkish gold jewellery 
fabrication has outperformed jewellery consumption, as well as the role of gold as a unit of 
account in the Milyem system – Turkey’s unique gold accounting system.

You can read the full report on our website.

Spotlight 
on the 
TURKISH 
GOLD 
MARKET 
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102  
  ACCREDITED 
REFINERS 
We now have 102 refiners on the Good Delivery 
Lists, with 70 listed for gold, 81 listed for silver and 
49 refiners on both lists.

There are currently seven active Good Delivery List 
applications (two silver, three gold and one for both metals, 
which is treated as two applications) and two new applications 
under review – one for gold and one for silver.

We currently have 145 member companies – 
comprising 12 Market Making Members, 75 Full 
Members and 58 Affiliate Members. 
If you are interested in applying for membership of 
LBMA, including the new Subscriber category, please 
email: mail@lbma.org.uk

LBMA is seeking feedback from Members, Affiliate 
Members, and indeed all participants in the wider 
industry on how LBMA is delivering against 
its mission of ensuring the highest levels  
of leadership, integrity, and transparency  
for the global precious metals industry. 

LBMA  
MEMBERS

HOW  
ARE WE 
DOING?

LBMA is delighted to 
welcome two new  
additions to the team.

Amy Bassi (below left) joined as our Marketing Assistant 
on 5 July and Amber Dhardwar (below right) joined on  
18 August as our new Chief of Staff. 

Webinars 
LBMA’s fortnightly webinar programme 
took a summer break during August 

but will return on Thursday, 9 September with NSFR as 
our opening offering (see first item in LBMA News). Next 
on the agenda is the Wrap up of the Conference on 23 
September, featuring James Steel (Chief Precious Metals 
Analyst, HSBC Securities (USA) Inc) and Suki Cooper 
(Precious Metals Analyst, Global Research, Standard 
Chartered Bank)

We hope you find our webinars helpful and informative. If  
there are any topics you would like to see a greater focus on in 
2021 and 2022, or if you feel as though we’ve missed out on 
something important, please send your suggestions through 
to: ask@lbma.org.uk. 

You can catch up on all our webinar programmes, including the 
most recent ones covering Sustainable Finance, RGG V.9, insights 
into LBMA Trade data and ESG & Mining, by visiting our website. 

LATEST  
STAFF NEWS

“Our survey will enable us to develop a series of key performance measures to drive a more client-focused approach from all of us 
at LBMA,” explains Edel Tully, Head of Communications, LBMA. “We hope the results of this qualitative and quantitative research – 
conducted by an impartial third party – will not only benefit our Members and Affiliate Members, but the wider industry, too.”

Look out for further details on how to participate in the Survey.
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LBMA HAS JOINED  
 

You can follow us @lbma_executive, where we’ll be sharing 
more extracts from the Wonders of Gold exhibition, 
alongside upcoming video content and engaging graphics.

" Instagram will give us another channel through which to 
reach those interested in the precious metals market, 
especially those who enjoy a more visual experience,” 
explains Shelly Ford, LBMA's Digital Marketing Manager.  

“ We plan to produce increasingly engaging graphics and 
video, and Instagram is a great place to showcase that 
material alongside our established channels."

LBMA VIRTUAL  
GENERAL MEETING &  
BOARD ELECTIONS 
RESULTS OF AGM
Voting took place at the recent AGM on 1 July 2021, to fill one Full Member and three Market 
Making Member vacancies on LBMA’s Board.  Following the voting, Mehdi Barkhordar (MMTC-
PAMP, India) was elected to join the Board for a one-year term (and will be required to re-stand for 
election again at next year’s AGM) and Davide Collini (BNP Paribas), Raj Kumar (ICBC Standard 
Bank) and Paul Voller (HSBC) were elected for a further two-year term.

Congratulations to all the successful candidates. Full details of LBMA’s Board can be found on our website and the 
minutes of the AGM along with the presentations from the Chairman, Paul Fisher, and Chief Executive, Ruth Crowell, 
can be accessed via the Member’s portal.

The next LBMA Virtual Training | An Introduction to Loco London course will run over two half days on 
Wednesday 15 – Thursday 16 September, from 2:00PM – 5:00PM BST. Limited places remaining, so 
register here to secure your place.

Following the September Course, LBMA Virtual Training | An Introduction to Loco London and LBMA 
Virtual Training | How to Use Loco London will run back to back as full days on Thursday 2 – Friday 

3 December respectively. Register for An Introduction to Loco London via the link here, and register for How to Use 
Loco London via the link here.

Our training microsite has more about the course programme, timings and the instructor – commodity derivatives 
expert, Emma Jenkins. Please contact training@lbma.org.uk for the Member discount code or for any further questions.

This live virtual course offers a detailed and 
definitive primer for any investor or institution 
looking to understand and take part in the  
global precious metals market. 

LBMA VIRTUAL  
TRAINING 2021
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UPCOMING  
EVENTS 2021-22
20-21 SEPTEMBER 2021 
LBMA/LPPM Virtual Precious Metals Conference
The Conference will take place virtually this year featuring a mixture of expert analysis, Q&A slots, and many networking 
opportunities throughout. You can see further details including the speaker programme and how to register on the 
Conference microsite. 

20 SEPTEMBER 2021 
London Networking Reception  
To complement the Conference, we’ll be holding an in-person networking reception, should government regulations 
allow. Hosted by LBMA and LPPM, in association with Metals Focus, it will take place at Landing Forty Two, 122 
Leadenhall Street, London EC3V 4AB, at 7:00PM BST. To attend you will need to have registered for the Conference.

1 DECEMBER 2021  
LBMA/LPPM Annual Dinner
The dinner will be held in association with both LPPM and the European Chapter of the IPMI at the Natural History 
Museum in London. Further details to follow.

3 MARCH 2022 

LBMA Annual Members’ Party
The party will be held at the London Transport Museum, Covent Garden Piazza, London. Further details to follow.

16-18 OCTOBER 2022  
LBMA/LPPM Global Precious Metals Conference
The 22nd LBMA/LPPM Global Precious Metals Conference will take place from Sunday, 16 – Tuesday, 18 October 
2022 in Lisbon Portugal. Further details to follow.

EXECUTIVE OUTREACH
Ruth Crowell on  
Nasdaq’s Trade Talks
On 10 June, Ruth spoke to Jill  
Malandrino on Trade Talks to give a 
snapshot on the OTC precious metals  
market. Ruth also provided an update on  
LBMA’s Responsible Sourcing Programme. 

LBMA Gold Sponsor  
at Asia Pacific  
Precious Metals 
Conference (APPMC)
Ruth Crowell delivered a keynote speech in the opening 
session on 16 June entitled “Advancing Global Standards”, in 
which she provided an update on the London market and key 
LBMA initiatives, including RGG V.9, Bar Integrity and Basel III. 
See the article by Albert Cheng on page 15 for further details.    

Associations World 
Congress 2021
Ruth Crowell also delivered a speech on 7 
July as part of the leadership and strategy 
stream of the Associations World Congress & Expo. She 
discussed how LBMA has overhauled its governance to increase 
strategic performance through active decision-making and through 
the trust created by adding true independence to a membership-
based trade association.

CME Group and 
Commodity Club Webinar 
On 25 May, Sakhila Mirza (Board Director 
and General Counsel at LBMA) joined John 
Mulligan (Director, Market Relations and Climate Change Lead 
at the World Gold Council) to speak at this webinar.  Sakhila 
discussed the ESG and climate-related aspects of gold investing.  
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In the last edition of the 
Alchemist we announced 
the admission of Geiger 
Edelmetalle as an Affiliate 
Member. In this new 
feature, we catch up with 
Oliver Heuschuch, Director 
of Geiger Edelmetalle, to 
find out more about the 
company, including its role 
within the precious metals 
market and its reasons 
for wanting to join LBMA.

WHAT WERE THE REASONS FOR 
YOU WANTING TO JOIN LBMA AND 
WHAT DO YOU SEE AS THE KEY 
BENEFITS OF MEMBERSHIP?
LBMA is the recognised authority in the gold 
and silver market, and defines the framework 
for quality and rules of conduct. In recent 
years, we have been increasingly approached 
by customers to become a member of the 
organisation.

TELL US ABOUT YOUR  
COMPANY’S ROLE IN THE 
PRECIOUS METALS MARKET? 
Geiger Edelmetalle AG has been active  
in the precious metals market since it was 
founded in 2008. Today, we employ more than 
100 people. Within the Geiger Group, we see 
ourselves as a manufacturer of coins, medals 
and bars, as well as a manufacturer of 
individual precious metal products according 
to customer requirements. We offer storage 
solutions for individuals,  
other gold dealers and banks. 
We also operate a bonded  
warehouse at our headquarters. 
On the sales side, we 
operate four sales outlets for 
physical products in Germany 
and Switzerland, each with 
corresponding safe-deposit 
capacities. In Germany, we are 
also the largest operating and 
processing company for gold 
savings plans.

WHAT'S THE BACKGROUND AND 
HISTORY OF THE COMPANY?
Geiger Edelmetalle AG is a 100% family- 
owned business. The founder, Adalbert  
Geiger, originates from southern Germany, 
where his family has been making silver 
goods in the city of Schwäbisch Gemünd 
for generations. In 2007, he moved to 
Güldengossa, nearby Leipzig, and acquired 
and renovated the castle located there. 

The photograph of the castle of Güldengossa 
featured above, now covers the design of  
the Geiger bars.

HOW HAS THE COVID-19 
PANDEMIC CHANGED YOUR 
BUSINESS AND WHAT LASTING 
IMPACTS DO YOU THINK IT  
WILL HAVE ON THE MARKET?
Before Covid, our company was used to 
working with one shift per day. In order to 
reduce staff infection risks, and cope with 

an enormous increase in 
manufacturing orders, we 
started to think in terms 
of a multi-shift system in 
production.

WHAT ARE YOUR 
FUTURE PLANS FOR 
THE BUSINESS IN  
THE FUTURE?
The further expansion of 
the coin and bar production 

capacities is currently our strongest goal. We 
have implemented the largest investment 
programme in the company’s history. In 
addition, we have built a completely new  
gold and silver refinery.

If you would like to  
learn more about 
membership of  
LBMA, including  
benefits please  
visit our website

Spotlight 
on New 
Members

5 5
QUESTIONS ANSWERS

GEIGER  
EDELMETALLE
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REGULATION 
UPDATE
BY SAKHILA MIRZA, LBMA GENERAL COUNSEL

Lifting the lid on the NSFR 
In May 2021, LBMA responded to  
the UK Prudential Regulation Authority  
(PRA) consultation on Basel III. The 
response highlighted that the current 
proposals regarding the Net Stable 
Funding Ratio (NSFR) fail to take into 
account the damaging effect that the 
rules will have on the precious metals 
clearing and settlement system, 
potentially undermining the system 
completely, and on the increased costs 
of financing precious metals production. 
In addition, the proposal fails to take 
account of the quantitative evidence, 
which suggests that, in a liquidity crisis, 
gold acts as an extremely high-quality 
liquid asset (HQLA).

The PRA published a policy statement in July,  
which effectively provided an exemption for  
clearing services but dismissed the argument  
in favour of gold as a HQLA. See section 2 for 
more details on the PRA policy statement. 

NSFR – BACKGROUND 

Basel III
The Basel Committee on Banking Supervision 
(BCBS) published its final report on the Net Stable Funding Ratio 
(NSFR) in October 2014, imposing an 85% stable funding requirement 
on all commodities, which also included gold. Under the NSFR rules, 
banks are required to maintain a stable funding profile in relation to 
their on-and-off-balance sheet activities, thus reducing the likelihood 
that disruptions to a bank’s regular sources of funding would erode its 
liquidity position in a way that could increase the risk of its failure and 
potentially lead to broader systemic stress. Though the rules have the 
aim of mitigating a repeat of the 2008 liquidity crises, LBMA has argued 
that this approach to precious metals is disproportionate and that 
precious metals should be treated differently from other commodities. 

Clearing and Settlement
London Precious Metals Clearing Limited (LPMCL) operates the 
clearing and settlement system for precious metals transactions. 
LPMCL serves clients including central banks, central counterparties 
(CCPs), other commercial banks, financial institutions and many 
varied non-bank market participants. CCPs rely on the LPMCL system 
to manage precious metals collateral and the physical delivery of 

precious metals derivative contracts. Commercial banks rely on the 
LPMCL system for safe clearing and settlement of precious metals 
transactions. Non-bank market participants rely on the LPMCL 
system for short-term liquidity. With daily average cleared gold 
transactions alone of over $30 billion, the LPMCL system is unique 
and indispensable. In summary, LPMCL works as an administrator 
and ensures that counterparties can access the bullion market, 
particularly those who do not have the ability to store physical gold. 

Precious metals are recorded on the balance sheet of LPMCL 
members and are accounted for as assets subject to a proposed 
85% Required Stable Funding (RSF) factor. These assets have to be 
matched by liabilities for which the proposal ascribes a 0% Available 
Stable Funding (ASF) factor under certain criteria. Therefore, in some 
funding circumstances, there is no offsetting effect. To address the 
negative impact of the NSFR, LBMA has lobbied for an exemption 
so that the NSFR rules are disapplied when providing clearing and 
settlement services. 

Precious Metal Loans
Refiners have used gold (as well as other precious metal) loans to 
fund their gold inventory and work-in-process. The gold loan/lease is 
an integral part of the supply chain in the bullion industry. This is due 
to the inherent high cost of gold and the need to borrow short-term 
loans to finance the cost of the finished products. Furthermore, the 
gold loan protects the refiner from any adverse price movements in 
the precious metals, as in the absence of a gold loan, the refiner 
would have to own its precious metals requirements outright. Often 
the refiner’s clients are large industrial users, such as the automotive 
and aerospace industries. These clients require ‘just in time 
deliveries’, making these gold loan facilities critically important for 

any refiner. The gold loan removes the metal 
price risk associated with the difference in 
timing between acquiring the metal feedstock 
and selling the finished product. Sufficient 
availability and reasonable pricing of gold  
loans are therefore critical to the industry.

The NSFR would have a detrimental effect 
on these refiners, but also key players in the 
industry, culminating in higher cost of execution 
for end clients. If the banks are forced to raise 
the costs of providing the gold loans, end users 

fear that such costs will be transferred to them. An additional cost in 
increased interest payments would therefore severely impede their 
business model and could result in the reduction or even closure of 
some production lines.

For most banks, the gold business is extremely small to the point of 
being easily dispensable should the cost or hassle of the business 
become prohibitive. Therefore, the fear is not just of a higher cost that 
the broad industry would have to pass to the customers – covering 
such industries as electronics, jewellery and investment – but also  
of there being fewer viable funding 
facilities available, resulting in a 
potential fall in liquidity.

Therefore, to address this problem, it is 
fundamental that gold is recognised as  
a HQLA.

Sakhila Mirza, LBMA General Counsel  
and Executive Director of the LBMA Board 
works very closely with the CEO on the strategic 
development of the association, leading on a range 
of market development initiatives. She also takes 
responsibility for all the legal work affecting the 
Association, lobbying on matters affecting the market 
and building key relationships with governmental 
officials and regulators around the world.

She previously worked in the energy and commodities industry on 
compliance, legal and regulatory matters. She read law at the LSE and 
is a qualified solicitor.

WITH DAILY AVERAGE CLEARED 
GOLD TRANSACTIONS  

ALONE OF OVER  

$30 BILLION 
THE LPMCL SYSTEM IS 
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THE PRA RESPONSE  
AND IMPACT OF  

THE NSFR ON THE  
PRECIOUS METALS MARKET
In its policy statement published on Friday, 9 July, the 
PRA recognised the argument in favour of providing the 
precious metals clearing and settlement service with 
an exemption but decided not to change its position on 
gold as a high-quality liquid asset (HQLA). 

Clearing and Settlement 
The PRA’s policy statement, under paragraph 13.91, 
confirmed as follows:

“The PRA has considered the responses and decided to amend its 
approach to precious metal holdings related to deposit-taking and 
clearing activities. The PRA has introduced an interdependent precious 
metals permission for which firms may apply in respect of their own 
unencumbered physical precious metal stock and customer precious 
metal deposit accounts. When the permission is granted, firms 
would apply a 0% RSF factor to their unencumbered physical stock 
of precious metals, to the extent that it balances against customer 
deposits.” 

LBMA understands that, at a minimum, anyone who holds physical gold 
with a client liability on the other side for clearing purposes can apply 
to the PRA for 0% RSF because their client deposit can be treated as 
an interdependent asset and liability, thus, effectively exempting the 
clearing services from the 85% funding requirement. This recognition 
of interdependent asset and liability by the PRA is consistent with the 
Basel III text within the NSFR rules under article 45.

This has been welcomed by LBMA, 
as it ensures that the London 
clearing system can continue to 
support the market in providing a 
smooth and effective service. 

Gold as HQLA 
The PRA’s policy paper, paragraph 
12.28, confirmed as follows:

“The PRA considers that while gold is 
a commonly traded and held asset, 
including as a reserve asset by 
central banks, the PRA has not found 
sufficient evidence of its liquidity, risk 
characteristics, and price stability to warrant treatment as HQLA. The 
PRA also notes that the Basel III LCR standard does not include gold 
within HQLA.”

LBMA believes further engagement with  
the Basel Committee Banking Supervision 
(BCBS) and other members of the BCBS will 
be helpful in discussing the relevant data  
that was presented to the PRA in response  
to the consultation. 

Other Funding Factors
Other funding factors in the UK version  
have been set in line with other jurisdictions. 
Secured precious metals financing dependent 
on whether the collateral is level 1 or 2 will 
be set at 0% or 5% RSF. Gross derivatives 
liabilities will also attract a 5% RSF. Within 
Europe, the European Banking Authority (EBA) 
and the Bank for International Settlement have 

published impact assessments for all Basel III rules on a semi-annual 
basis. At the end of this year, it will be possible to view all European 
bank exposure to the NSFR for every asset class, including gold.

WHAT’S HAPPENING NOW?

United Kingdom
As outlined above, the UK PRA has consulted on the implementation 
of the Basel III standards and provided its position. The policy 
material in its policy statement, as published, is near final. The PRA 
does not intend to change the policy or make significant alterations 
to the text of the instruments before the making of the final policy 
material. The PRA expects to publish the final rule instruments in a 
subsequent Policy Statement, after HM Treasury has published the 
relevant Statutory Instrument to support the implementation. This 
policy is intended to take effect on 1 January 2022. 

European Union
Following a request by LBMA to the European Commission, an 
assessment is being carried out by the EBA. The EBA shall assess 
whether it would be justified to reduce the NSFR for assets used for 
providing the clearing and settlement services of precious metals or 
assets used for providing financing transactions of precious metals 
of a term of 180 days or less. The assessment will be published in 
November 2021.

Other Jurisdictions
Through the support of LBMA members, LBMA 
is exploring further lobbying efforts with other 
jurisdictions given that the data LBMA holds 
is new and was not available when the policy 
decisions were made. 

FELIX CLOKE JOINS MKS PAMP GROUP
Felix Cloke has been appointed as Head of eTrading Services  
at MKS PAMP Group. He brings over 10 years of experience in a  
range of financial products specializing in precious metals and  
foreign exchange. Felix was previously Institutional Electronic  
Trading Business Development at Swissquote Bank.

NICKY SHIELS JOINS MKS PAMP GROUP
Nicky Shiels has been appointed Group Head of Metals Strategy at 
MKS PAMP Group. She has worked in the financial industry since 
2007 as a commodities desk strategist. In her role, she will work 
closely with the dealing team to develop trade ideas, and coordinate 
with the sales team to promote MKS PAMP GROUP services. She  
will also develop the precious metals marketing and research  
platform and serve as a market spokesperson for media.

MARKET MOVES
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The Perth Mint 
– a global refiner 
of choice 
• Trusted as the lowest risk refining 

operation in the world, underpinned 
by an exclusive guarantee from the 
Government of Western Australia.

• Trusted to deliver on our ambition to 
be the sustainability benchmark in 
the precious metals industry. 

• Trusted to provide highly efficient 
and modern refining services to the 
world’s gold producers.

• Trusted to deliver quality refining at a 
competitive and sustainable price.

Australia’s only gold and silver refiner, weight master and assayer, with 
accreditations from all five of the world’s major gold exchanges -  the London 
Bullion Market Association (LBMA), the New York Commodity Exchange 
(COMEX), the Shanghai Gold Exchange (SGE), the Tokyo Commodity Exchange 
(TOCOM) and the Dubai Multi Commodities Centre (DMCC).
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HE WILL BE MOST 
FONDLY REMEMBERED 
FOR HIS DAYS AT THE 
HELM OF TFS BULLION 

AS THE MAN WHO TOOK 
BULLION BROKING TO 

“ANOTHER LEVEL”

It is with great sadness that I report the  
passing of our dear friend Terry Barnes, 
who passed away on 7 January 2021, 
at the age of 69, following admission to 
Basildon hospital after being diagnosed 
with Covid-19 at the start of the year. 
Terry was one of life’s good guys, with a larger-than-life character 
and a big personality, who like a few at the time, helped shape the 
London bullion markets back in the 1980s 
and 1990s. Terry started his bullion career 
in 1975 at Charterhouse Japhet, although he 
will be most fondly remembered for his days 
at the helm of TFS Bullion (1987 to 2001) as 
the man who took bullion broking to “another 
level”. He was instrumental at the time in 
connecting the trading houses, commission 
houses and banks worldwide into one big 

family, by organising regular get-togethers, drinks after a hectic 
trading day and some monumental lunches. The highlight of the 
year, in my eyes, was the TFS Xmas party, with that Unexpected 
Raffle winner. Often Keith Singleton and other members of the TFS 
team would lead the way in the singing and entertainment. 

Terry was one of the most generous and kindest men I have ever 
known. His warmth and personal attention to his friends and love 
for his family were natural and always sincere. If you ever had a 
problem in your life, Terry would be the first one to knock at your 
door to offer his help in any way he could –usually with that big 

‘Barnesy hug’. He always greeted you with a big smile 
whenever you met and whatever the circumstances. 
Terry, you will be sorely missed by all who ever had the 
pleasure to meet you. Bless you, my dear friend. R.I.P.

Below are some further contributions from people 
who worked with Terry throughout his life, who were 
customers and who were long-time friends through 
Terry’s love and passion for the game of golf. 

Terry Remembered by Keith Singleton 
Keith worked with Terry at Rudolf Wolf (1981 to 1985), TFS (1987  
to 2001), Mint (2011 to 2014) and Happy Days Golf Society.

The fact that no one working alongside Terry ever chose to leave 
for other employment is a great testimony to his wonderful 
management skills and fabulous nature. 

I feel extremely proud to have worked with him throughout 
my 40 years in the bullion market. Every step I took had 
already been tried and tested by Terry Barnes. I even copied 
his permed hair style in the late 1970s.

The 1990s at TFS Bullion were good times. I particularly 
remember a trip to New York City that Terry and I took 
in 1992 that resulted in communication being opened 
between many of the bullion traders and new friendships 
being cast within the New York bullion community. 

IN REMEMBRANCE

TERRY 
BARNES
BY DAVID LONGHURST

Always Smiling  
with Wife Brenda

TFS Bullion Team Beatles Tribute Band 

 WHENEVER  
TERRY WALKED  

INTO A ROOM, THE  
ROOM FILLED  

WITH SUNSHINE
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TERRY WOULD 
BE THE FIRST 

ONE TO KNOCK AT 
YOUR DOOR TO 
OFFER HIS HELP

Fancy Dress Night at Happy Days Golf Society

After having worked 
one morning in the 
London market until 
midday, Terry and I flew 
to New York to meet 
some clients. Then after 
an extended lunch/
dinner, we returned to London in time for the 
following day’s trading. You couldn’t question  
our commitment!

Terry, along with our new American client base, 
was the first to introduce a charity day, whereby 
we passed all revenues generated that day to 
the McDonald’s children’s charity in New York. 
It was inspiring and something most brokers 
continue to do annually to this day.

After a ten-year spell in retirement, Terry still 
had something to offer the bullion market, 
and it was a delight when, at the age of 60, 
he decided to sit alongside me again at Mint. 
Although he found some of the technology 
daunting and challenging – especially the 
exams! – his natural ability to make everybody 
feel comfortable was incredibly special.

Above all, he was my best mate.

Terry Remembered by Alan Morris 
I first became acquainted with Terry within 
months of joining Bank of Boston, London, 
in 1988. At that time, there were several 
‘voice brokers’ offering a service to bullion 
houses and I initially 
thought that we did not 
need another to enhance 
our business. However, 
Terry would not take 
‘no’ for an answer and 
pressed us to open a 
direct line with him, 
which we eventually did. 

He did however constantly remind me 
over the years that we were the last 
LBMA Market Maker to sign up with 
him and that we had undoubtedly 
missed a trick!

Our business relationship grew very 
quickly. It was apparent from the 

outset that Terry was prepared to work very 
hard and build a professional team that 
would propel TFS to become one of the more 
prominent bullion brokers in the 
market. Having joined J Aron in 
the early 1990s, I continued to 
enjoy a professional relationship 
with Terry for a further ten years 
up until his retirement.

Having left the market myself in 
2001, our friendship grew through 
Terry’s love of golf. I can look back 
over the past 20 years on some 
great times both in the UK and abroad, where 
we spent holidays together with our families. 
Not all of the holidays were as restful as we 
may have hoped for, with a combined total 
of five sons, and with tennis, table tennis, 
badminton and not forgetting golf always on 
the agenda. If for a moment I thought Terry 
would back off and let a former customer win, 
I was mistaken.

Terry formed the Happy Days Golf Society in 
2002 and, in a similar fashion to when he 

encouraged me to open a direct line 
with him back in 1988, he would not 
take ‘no’ for an answer, when I said I 
wasn’t sure about playing golf. 

As was his nature, he showed 
tremendous patience acting as my 
mentor, particularly given that my initial 
attempts to hit a very small stationary 
ball fell way below his own standards.

That Golf Society, which started with 10 
players, can now boast a playing list of 50 
or more, and although he was a single-
digit handicap golfer, for Terry, it was more 
about enjoying the moment and not perhaps 
worrying too much about your score, so time 
spent at the 19th hole often ended up taking 
longer than the previous 18 holes.

Terry’s philosophy was ‘to live for the now 
and he read the book The Power of the Now 

by Eckhart Tolle on numerous 
occasions. Although sadly no 
longer with us, Terry’s philosophy 
and his passion, foremost as 
a family man, but also as a 
businessman and friend to a 
countless number of people, 
ensures that many of us will  
have fond memories of Terry to 
look back on over the coming 

months and years. He will without doubt be 
someone who I will miss enormously.

Terry’s Love of Golf Remembered 
by Ernie Watkins 
Although, in his youth, Terry was a very 
useful centre half, it was his love of golf  
that inspired him in later life, always finding 
words of advice and encouragement for 
others. Terry founded the Happy Days 
Golf Society and achieved a low single-
figure handicap. He was never afraid to try 
something new and was always a pleasure 
to play with, not least for his generous 
‘Gimmes’.

Terry made friends very easily and was 
everybody’s best friend. He will be sadly 
missed by every member of the Happy  
Days Golf Society.

HE DID HOWEVER 
CONSTANTLY 
REMIND ME 

OVER THE YEARS 
THAT WE WERE 
THE LAST LBMA 
MARKET MAKER 

TO SIGN UP 
WITH HIM

To Conclude – A Devoted Family Man:
Above all, Terry was a big family man who was devoted to his wife 
Brenda, and was immensely proud of their three sons, Steven, Ian and 
Danny (pictured above), and all his grandchildren. I am sure you would 
like to join me in offering our deepest condolences and support to the 
family. Terry, you will be forever missed. Keep smiling my dear friend.

TIME SPENT AT 
THE 19TH HOLE 
OFTEN ENDED 

UP TAKING 
LONGER THAN 
THE PREVIOUS 

18 HOLES
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On 16 June 2021,  
the Government of  
India formally introduced  
the ‘mandatory’ hallmarking  
of gold jewellery and gold artefacts 
in the country. This law applies to 
the entire country; however, only 256 
districts are currently covered by this 
system. These 256 districts effectively 
cover all the major manufacturing hubs; 
thereby, ensuring that the majority of 
gold jewellery consumed in the country 
is hallmarked. Furthermore, any Bureau 
of Indian Standards (BIS) registered 
jeweller can sell hallmarked gold 
jewellery anywhere in the country. 
Discussions on introducing a hallmarking system were started 
way back in 1999, as an initiative by the BIS and the World 
Gold Council (WGC). The duo also roped in the Birmingham 
Assay Office (BOA) in England for the technical assistance to 
formulate the scheme. The BOA trained BIS officials on setting 
up rules, regulations and practices of hallmarking. The scheme 
was formally launched on 11 April 2000 in New Delhi with five  
BIS-recognised hallmarking centres and 1 BIS licensed jeweller.1

The scheme was started on a voluntary basis. Jewellers slowly started 
registering for the BIS licence, with new assaying and hallmarking 
centres also coming on board gradually. In a 2015 report, the WGC 
estimated that hallmarking helped reduce the leakage in caratage from 
between 20% and 40% to between 10% and 15%. 

It also observed that there was an inadequate number of hallmarking 
centres, while numerous centres were underutilised. At the same 
time, WGC found that small jewellers were reluctant to take the formal 
hallmarking route as they benefited from undocumented sales and 
consumer interest in buying hallmarked jewellery was relatively weak 
at that point in time.2

Regulatory constraint was a big problem in implementing the 
mandatory hallmarking. The BIS did not have the legislative power to 
enforce the Indian Standard. With the enactment of the BIS Act 2016, 
the BIS is now empowered to enforce the Indian Standard, having the 
power to ‘penalise’ non-compliance. 

Since the introduction of mandatory hallmarking, it is observed that 
jewellers are rushing to register for the BIS licence. According to the 
latest data released by the Indian Association of Hallmarking Centres, 
73,784 jewellers are now registered with the BIS as of 30 July 2021. 
This means that the number has doubled in the 45 days since the 
implementation of the mandatory system. The number of assaying 
and hallmarking centres currently stands at 933, hallmarking between 
300,000 and 400,000 pieces of jewellery every day. The average 
weight of each piece of jewellery is estimated to be between 8 gms 

and 10 gms. If we take the lower estimates of 8 
gms and 300,000 pieces every day, then currently 
2.5 tonnes of gold jewellery are being hallmarked 
every day. 

According to the monthly report of business 
volumes submitted by the hallmarking centres to 
the BIS, the total volume of hallmarked jewellery 
has increased from 35 million ounces in 2015 to 
50 million ounces in 2020. Considering that there 
are 250 working days in a year, this translates 
into 200,000 pieces of jewellery per day.3 It will 

be interesting to see how the volume continues after all the backlog 
of older jewellery has been hallmarked and only new jewellery is 
getting hallmarked. 

It is to be remembered that under the mandatory hallmarking provision, 
any jewellery under 2 gms is exempt from having to be ‘marked’. 

Introduction of Mandatory Hallmarking of Gold 
Jewellery in India – A Review

BY FEDERICO GAY, SENIOR MINING ANALYST, DATA  
AND ANALYTICS, REFINITIV METALS TEAM AND  
DEBAJIT SAHA, HEAD OF PRECIOUS METALS RESEARCH, 
INDIAN SUB-CONTINENT, MIDDLE EAST REGION,  
REFINITIV METALS TEAM

REGULATORY 
CONSTRAINT 
WAS A BIG 

PROBLEM IN 
IMPLEMENTING 

THE MANDATORY 
HALLMARKING 

FACING FACTS
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However, all old non-hallmarked jewellery in 
jewellers’ possession must be hallmarked 
before being sold. Demand for jewellery 
currently is subdued due to the pandemic and 
the seasonal factor. Hallmarking at the volume 
mentioned above means that the majority of 
articles now being hallmarked must be old 
non-hallmarked jewellery. 

The BIS has changed the marking system 
under the mandatory regime. Earlier, there 
were four marks, but these have now been 
replaced with three marks – the BIS logo, 
purity logo and a six-digit HUID (Hallmark 
Unique Identification Digit) to indicate the 
jewellery’s authenticity. The HUID alpha-
numeric code confirms the identity of 
the jewellery seller and the hallmarking 
centre. It has been introduced to provide 
traceability and to prevent fake or fraudulent 
hallmarking.3

It is worth discussing here how HUID works. 
The HUID is implemented at the ‘first point 
of sale’. This means that a piece of jewellery 
can change hands multiple times (from 
manufacturer to wholesaler to retailer) in 
a supply chain, but the hallmarking must 
be done at the first point of sale. Here, the 
jeweller is considered to be anyone in the 
supply chain who sells a piece of jewellery 
for the first time. When a jeweller submits 
an article for hallmarking for the first time, 
he must log in on the BIS portal and activate 
his User ID. The hallmarking centre will then 
upload the details of the article submitted 
for hallmarking using the same User ID. This 
means that once the details 
of the article are captured in 
digital form, the record cannot 
be altered. Hallmarking done 
at the first point of sale also 
ensures that this process 
is non-transferrable, which 
means that the jeweller and 
the hallmarking centre involved 
in the hallmarking process 
would be held responsible 
(irrespective of whether the 
jewellery has changed hands 
in the supply chain) if the end 
customer lodges a complaint 
to the BIS. 

The BIS has also asked all 
registered jewellers to submit 
the ‘stock ledger’ of already 
hallmarked gold in the old 
system to the BIS by 15 September 2021. 
This will help the BIS to make a critical 
assessment of how much old stock is 
currently held by jewellers. 

The purity of jewellery has always been 
a cause for concern in India due to the 
unorganised nature of the business. 
Our continuous interaction with industry 
participants reveals that a certain sector  
of jewellers is always reluctant to do 
business in a formal way. 

Things become even more challenging 
when fake hallmarked gold jewellery is sold. 
Conditions have certainly improved in last 20 
years, but arguably not to the desired level.

The BIS has certainly put in place a robust 
mechanism this time under the mandatory 
hallmarking system. At the same time, 
it has been flexible and accommodating 

to stakeholders. Jewellers do 
not have to pay registration 
charges to the BIS and it has 
kept the hallmarking charges at a 
ridiculously low level of less than 
half a dollar per piece of jewellery. 
The BIS has also incorporated 
additional caratages of 20, 23  
and 24, to the mandatory system, 
in response to industry requests. 
Previously, only 14, 18 and 22 
carats were accepted  
for hallmarking. 

It is required that 
the large jewellery 
community in 
India come out 
from its ‘shop 
keeper’ mindset 
and look to build a 

hallmarked brand of its own, 
by adhering to all the required 
compliance. A brand can be 
a local brand with a single 
store retail. Consumers on 
the other hand must understand the BIS 
scheme before buying any piece of jewellery. 
Hard bargaining in a jewellery shop only 
elevates the risk of getting duped on the 
purity. They must routinely check the purity of 
the jewellery after their purchase and report 
immediately to the BIS if there is any issue. 

PRECIOUS METALS ADOPT  
A GREENER SHEEN
The mining industry’s focus on Environmental, 
Social and Governance (ESG) credentials 
has been several years in the making, but 
it has certainly taken centre stage during 
the pandemic. Environmental supervisors 
now are the first to arrive, and usually the 
last to leave, an exploration drilling platform. 
Increasing budgets aimed at tackling some of 
the biggest issues, such as waste disposal 
or reducing dust pollution, carbon emissions 
and high freshwater use, are shaping the  
gold mining industry in a positive way. The 
race to achieve mining fleet electrification is 
probably the flagship project for several  
major companies. 

Increasing investor scrutiny on ESG results 
has had a domino effect on company 
reporting, which is increasing in detail every 
year, and usually announced with great 

enthusiasm. It may well be 
that Sustainability Reports 
now act as a company’s 
business card. While the 
‘net zero’ goal that several 
companies have signed 
up to is a very challenging 
target, undeniably, the trend 
is for improving results in 
most areas, supporting the 
notion of real commitment 
from mining companies to 

encourage a long-term relationship with both 
investors and local communities. Precious 
metals (PM) miners have somewhat of an 
advantage over base or bulk metals miners. 
A sizable amount of gold, primary silver and 
platinum group metals (PGM) production is 
sourced from underground operations, which 
are less emission-intensive and generally 
consume less water. 

1. Interview, James Jose, President, Federation of Hallmarking India
2. Developing Indian Hallmarking – A Roadmap for Future Growth, WGC
3. Interview, James Jose, President, Hallmarking Federation of India
4. www.bis.gov.in
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TONNES 
of gold jewellery  
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THE BIS HAS ALSO 
INCORPORATED 

ADDITIONAL 
CARATAGES OF 20, 
23 AND 24, TO THE 

MANDATORY SYSTEM, 
IN RESPONSE TO 

INDUSTRY REQUESTS.

CHART 1: INDIA’S GOLD JEWELLERY CONSUMPTION

Source: Re�nitiv Metals, An LSEG Business
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CHART 2: ENERGY CONSUMPTION IN TOP PRECIOUS METALS MINES
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CHART 3: CARBON EMISSIONS FROM PRECIOUS METALS MAIN PRODUCERS
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Data gathered from the top 50 gold 
miners, 12 biggest primary silver 
producers and the seven largest PGM 
producers shed some light on these 
topics. During the last five years, for 
example, energy consumption in PM 
operations has increased at an average 
rate of 1.2% year-on-year, while in the 
same period, the amount of renewable 
energy used in the same operations has 
almost doubled, currently representing 
around 10% of the total energy matrix. 

Several companies have recently signed long-term deals with 
energy-producing companies to ensure this percentage will steadily 
increase over time, with primary silver producers currently taking the 
lead. Peru’s Morococha mine, for example, has confirmed that it was 
supplied with 100% renewable energy during 2020.

Water withdrawal is one of the most 
critical difficulties the industry faces. 
Geological complexities and decreasing 
grades have a direct impact on water 
demand, which has increased by around 
60%, from 1 billion cubic metres, 
since 2010. Water is used mainly for 
processing ore, and most of it ends up 
in tailing dams, which are under special 
scrutiny following the Samarco and 
Brumadinho disasters in iron ore mining. 
It is worth noting that an increasingly 
important percentage of the water 
these dams hold is recycled every year, 
reducing the need for freshwater, which 
in 2020 represented around three-
quarters of the total water withdrawn, 
down from 81% in 2010.  

Without doubt, carbon emissions are in the spotlight and usually 
are seen as the key metric that determines real success on the 
environmental front. Scope 1 emissions, or direct emissions, linked  
to mining equipment and mine operations represent around 40% of  
the total emissions generated from PM mining. 

Total emissions have remained relatively constant since 2014, as an 
increase in scope 1 CO2 emissions has offset a drop in emissions 
from scope 2, linked mainly to the purchase of electricity. This 
probably is the result of greater dependence on renewable energy. 
Considering precious metals production has increased during the 
last years, a stagnant emission rate shows a real commitment from 
companies to the journey towards net zero.

CHART 1: INDIA’S GOLD JEWELLERY CONSUMPTION

Source: Re�nitiv Metals, An LSEG Business
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Federico Gay, Senior Analyst, Refinitiv, 
GFMS. Federico is a geologist with a BSc from  
the National University of the South, Argentina.  
He joined Refinitiv in London in November 2019, 
focused on precious metals supply modelling.  
Prior to Refinitiv, he worked over seven years in 
Chile in a wide range of assignments, including 

exploration, ore control, geological modelling and resource estimation 
for a Copper-Gold-Molybdenum mine in the Atacama Desert.  
He completed a master’s program in Economic Geology from the 
Catholic University of the North, Chile.

Turning to the social pillar, the latest 
reports clearly highlight the ways in which 
mining can be viewed as benefiting the 
neighbouring communities, by giving 
opportunities to the local workforce and 
investing in training. They also detail how 
much tax is being paid to the country’s 
government. 

On safety, the number of accidents in  
global PM mining has decreased 
considerably, from 10,100 in 2011 to  
6,900 last year, although the reduced 
workforce due to the pandemic might  
have had some effect. The Loss Time  
Injury Frequency Rate (LTIFR) has  
decreased by an average 3% year-on- 
year during the last decade, while  
fatal accidents have also decreased  
considerably. 

Diversity is also being closely monitored, 
with many companies aiming to increase  
the number of female workers in the industry. Currently, females 
represent 15% of the total workforce, up from 11% in 2010. 

Companies are aiming to change the perception of mining as a  
merely extractive industry, by focusing on how it can add value to  
the communities and stakeholders, and in doing so meeting the  
ever-increasing standards from investors. Sustainability Reports  
are becoming a must-read for key stakeholders in the industry. 

CHART 1: INDIA’S GOLD JEWELLERY CONSUMPTION

Source: Re�nitiv Metals, An LSEG Business
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The latest reports 
clearly highlight 
the ways in which  
mining can be  
viewed as benefiting the 
neighbouring communities

In January 2021, the London Stock Exchange 
Group (LSEG) completed the all-share acquisition 
of Refinitiv to create a leading global financial 
markets infrastructure and data provider.

Debajit Saha is a Lead Analyst at Refinitiv, 
based in Mumbai. He is responsible for 
precious metals research in Indian Sub-continent, 
Middle East region. 

He has a Bachelor’s degree from the University of 
North Bengal, India.
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